





Our segment reporting structure for fiscal 2009 reflects that, effective upon the commencement of fiscal 2009, our
RF Communications business (part of our Defense Communications and Electronics segment for fiscal 2008) is reported
as its own separate segment, and our Defense Programs business (the other part of our Defense Communications and
Electronics segment for fiscal 2008) is reported as part of our Government Communications Systems segment. Our
Broadcast Communications segment did not change as a result of those adjustments to our segment reporting structure.
The historical results, discussion and presentation of our business segments as set forth in this Report reflect the impact
of those adjustments to our segment reporting structure for all periods presented in this Report.

Additionally, in the fourth quarter of fiscal 2009, in connection with the May 27, 2009 Spin-off in the form of
a taxable pro rata dividend to our shareholders of all the shares of HSTX common stock owned by us, we
eliminated as a reporting segment our former HSTX segment. In accordance with Financial Accounting Standards
Board (“FASB”) Statement of Financial Accounting Standards No. 144, “Accounting for the Impairment or Disposal
of Long-Lived Assets” (“Statement 144”), our historical financial results have been restated to account for HSTX as
discontinued operations for all periods presented in this Report, and unless otherwise specified, disclosures in this
Report relate solely to our continuing operations. See Note 3: Discontinued Operations in the Notes for additional
information regarding discontinued operations.

Financial information with respect to all of our other activities, including corporate costs not allocated to the
business segments or discontinued operations, is reported as part of the “Unallocated corporate expense” or
“Non-operating income (loss)” line items in our Consolidated Financial Statements.

Value Drivers of Our Businesses and Our Strategy for Achieving Value

Harris’ mission statement is as follows: “Harris Corporation will be the best-in-class global provider of
mission-critical assured communications systems and services to both government and commercial customers,
combining advanced technology and application knowledge.” We are committed to our mission statement, and we
believe that executing our mission statement creates value. Consistent with this commitment to effective execution,
we currently focus on these key value drivers:

* Continuing profitable revenue growth in all segments by introducing new technology-based products,
expanding our addressable markets and customer base, and investing in international markets and channels;

* Leveraging technology across business segments;

* Achieving operating efficiencies and cost reductions by delivering on supply chain and operations excellence;

* Making strategic acquisitions to enhance and supplement our products and services portfolios and to gain
access to new markets; and

* Maintaining an efficient capital structure.

Continuing profitable revenue growth in all segments: We plan to focus on continued profitable revenue
growth by focusing on the following strategies in each segment:

RF Communications: Continue to leverage our reputation and position as a leading provider of secure tactical
radio communications and embedded high-grade encryption solutions for military and government organizations and
also of secure communications systems and equipment for public safety, utility and transportation markets. Expand
our market reach with new products and in adjacent markets.

Government Communications Systems: Conduct advanced research studies and produce, integrate and support
highly reliable, net-centric communications and information technology that solve the mission-critical challenges of
our defense, intelligence and civilian U.S. Government customers. Leverage core capabilities such as SATCOM,;
ground systems; avionics; data links; mission-critical networks; ISR; and space systems. Utilize IT Services business
scale to address the growing government and commercial services markets. Identify and implement growth
initiatives in new markets, including healthcare solutions, cyberspace and commercial managed services.

Broadcast Communications: Supply technology and service solutions to consumers of rich media, including
TV stations and networks and cable, satellite, telecommunications and other media content providers. Grow our core
businesses by expanding our product offerings. Expand into new markets, including full-motion video for
government customers, mobile TV, sports stadiums and arenas and digital signage.

Leveraging technology across business segments: One of our strengths is our ability to transfer technology
among segments and focus our research and development projects in ways that benefit Harris as a whole. An
example of this is our FAME product, which utilizes COTS software and hardware developed by our commercial
Broadcast Communications segment and applying that technology to government applications where there is a need
to gather, store, distribute and analyze increasingly large amounts of ISR data. Another area of focus is cross-selling
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through segment sales channels and joint pursuits by multiple segments. Other corporate initiatives include joint
international market channel development, such as shared distributors and coordinated “go-to-market” strategies.

Achieving operating efficiencies and cost reductions: Our principal focus areas for operating efficiencies and
cost management are: reducing procurement costs through an emphasis on coordinated supply chain management;
reducing product costs through dedicated engineering resources focused on product design; improving
manufacturing efficiencies across all segments; and optimizing facility utilization.

Making strategic acquisitions: Another key value driver is effective capital allocation by making effective
acquisitions and investments to build or complement the strengths in our base businesses and to gain access to new
markets. We believe acquisitions may also serve to balance and enhance our portfolio of businesses. In the fourth
quarter of fiscal 2009, we acquired Wireless Systems, CSI and SolaCom ATC. Wireless Systems is an established
provider of mission-critical wireless communications systems for law enforcement, fire and rescue, public service,
utility and transportation markets. We operate Wireless Systems, which we now call the Public Safety and Professional
Communications business, within our RF Communications segment. We believe the acquisition of Wireless Systems
creates a powerful supplier of end-to-end wireless network solutions to the global land mobile radio systems market
and greatly accelerates our entry into that market. CSI is a Washington, D.C.-area provider of mission-enabling
engineering solutions that address both offensive and defensive IT security challenges for Federal law enforcement and
other U.S. Government agencies. We operate CSI within our Government Communications Systems segment as part of
the National Intelligence Programs business. We believe the acquisition of CSI expands our capabilities, customer
footprint and current initiatives in the cyber security market. SolaCom ATC provides voice and data communications
systems and solutions for air traffic facilities and radio communications between aircraft in flight and air traffic
controllers. We operate SolaCom ATC within our Government Communications Systems segment as part of the Civil
Programs business. We believe the acquisition of SolaCom ATC provides us with an immediate ability to address
additional segments of the air traffic control voice/data systems market and further positions us to support the FAA’s
anticipated NextGen program. In fiscal 2007, we acquired Multimax Incorporated (“Multimax’), a leading provider of
information technology and network services for the U.S. Government. We operate Multimax within our Government
Communications Systems segment as part of the IT Services business. The acquisition of Multimax provided us
greater scale, a broader customer base and new growth opportunities through key positions on GWACs. In recent
years, we have also made several acquisitions in our Broadcast Communications segment, including Encoda, Leitch,
Optimal Solutions, Inc. (“OSi”), Aastra Digital Video (“Aastra”) and Zandar Technologies plc (‘“Zandar”). These
acquisitions helped us expand our product and service portfolios so we can offer end-to-end content delivery, transport
and asset management solutions to our customers.

Maintaining an efficient capital structure: Our capital structure is intended to optimize our cost of capital.
Our debt is currently rated “BBB+” by Standard and Poor’s Rating Group and ‘“Baal” by Moody’s Investors
Service. We believe our strong capital position, access to key financial markets, ability to raise funds at a low
effective cost and overall low cost of borrowing provide a competitive advantage. We had $281.2 million in cash
and cash equivalents as of July 3, 2009 and had $666.8 million of cash flows provided by operating activities during
fiscal 2009. Our cash is not restricted and can be used to invest in capital expenditures, make strategic acquisitions,
repurchase our common stock or pay dividends to our shareholders. As of July 3, 2009, we have a remaining
authorization to repurchase approximately $650 million in shares of our common stock under our Repurchase
Programs. Our Repurchase Programs do not have a stated expiration date. The level of our repurchases depends on a
number of factors, including our financial condition, capital requirements, results of operations, future business
prospects and other factors our Board of Directors may deem relevant. The timing, volume and nature of share
repurchases are subject to market conditions, applicable securities laws and other factors and are at our discretion
and may be suspended or discontinued at any time. Additional information regarding share repurchases during fiscal
2009 and our Repurchase Programs is set forth above under Part II. “Item 5. Market for Registrant’s Common
Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities” of this Report.

Key Indicators

We believe our value drivers, when implemented, will improve our key indicators of value such as: (1) income
from continuing operations and income from continuing operations per diluted share, (2) revenue, (3) gross margin,
(4) income from continuing operations as a percentage of revenue, (5) net cash provided by operating activities,

(6) return on average assets and (7) return on average equity. The measure of our success is reflected in our results
of operations and liquidity and capital resources key indicators:
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Fiscal 2009 Results of Operations Key Indicators: Income from continuing operations, income from
continuing operations per diluted share, revenue, gross margin, and income from continuing operations as a
percentage of revenue represent key measurements of our value drivers:

* Income from continuing operations decreased 31.1 percent from $453.5 million in fiscal 2008 to

$312.4 million in fiscal 2009 (which included a $196.7 million after-tax non-cash charge for impairment of
goodwill and other long-lived assets in our Broadcast Communications segment);

* Income from continuing operations per diluted share decreased 29.4 percent from $3.33 in fiscal 2008 to
$2.35 in fiscal 2009 (which included a $1.48 per diluted share after-tax non-cash charge for impairment of
goodwill and other long-lived assets in our Broadcast Communications segment);

* Revenue increased 8.9 percent from $4.6 billion in fiscal 2008 to $5.0 billion in fiscal 2009;

* Gross margin (revenue from product sales and services less cost of product sales and services) increased
slightly from 31.6 percent of revenue in fiscal 2008 to 31.7 percent of revenue in fiscal 2009; and

* Income from continuing operations as a percentage of revenue decreased from 9.9 percent in fiscal 2008 to
6.2 percent in fiscal 2009 (primarily due to the impairment charge in fiscal 2009 noted above).

Refer to MD&A heading “Operations Review” below in this Report for more information.

Liquidity and Capital Resources Key Indicators: Net cash provided by operating activities, return on average

assets and return on average equity also represent key measurements of our value drivers:

* Net cash provided by operating activities increased from $555.5 million in fiscal 2008 to $666.8 million in
fiscal 2009;

* Return on average assets (defined as income from continuing operations divided by the two-point average of
total assets at the beginning and ending of the fiscal year) decreased from 10.0 percent in fiscal 2008 to
6.9 percent in fiscal 2009. Return on average assets would have increased in fiscal 2009 when compared with
fiscal 2008 absent the impairment charge noted above.

* Return on average equity (defined as income from continuing operations divided by the two-point average of
shareholders’ equity at the beginning and ending of the fiscal year) decreased from 21.7 percent in fiscal
2008 to 15.1 percent in fiscal 2009. Return on average equity would have increased in fiscal 2009 when
compared with fiscal 2008 absent the impairment charge noted above.

Refer to MD&A heading “Liquidity, Capital Resources and Financial Strategies” below in this Report for more
information.

Industry-Wide Opportunities, Challenges and Risks

Defense Markets: The DoD’s U.S. Government Fiscal Year (“GFY”’) 2010 budget proposal supports military
readiness, with a continued focus on modernizing the U.S.’s military infrastructure, addressing the evolving
requirements of modern-day warfare, and promoting security within the international community. As a result, we
expect the U.S. Government to remain committed to funding intelligence, information superiority, special operations
and warfighter support. As a result of global economic decline and U.S. budget deficits, requirements to upgrade
and modernize tactical radio communications capabilities and provide more secure, interoperable and reliable
communications may slow down in the near term compared with prior years but we believe they will remain a
funding priority over the longer term. International defense forces continue to drive toward tactical communications
upgrades and interoperability with the systems and equipment used by the U.S. Government.

The DoD’s GFY 2010 budget request is for $664 billion, which includes $534 billion for base defense
programs and $130 billion for overseas contingency operations (“OCQO”), primarily in Iraq and Afghanistan. The
DoD’s $130 billion OCO request would fund an increase in U.S. troops in Afghanistan and the withdrawal of troops
from Iraq. It also would fund the training of Afghan and Pakistani forces. The GFY 2010 budget proposal would
end the planned use of supplemental requests to fund OCO (previously referred to as the Global War on Terror).
OCO expenses are now expected to be included as a separate component of annual defense budget requests to
ensure greater transparency and accountability.

The $534 billion GFY 2010 budget request for base programs is approximately 4 percent above the GFY 2009
enacted level of $513 billion. While this continues a moderate growth trend, funding for OCO has been declining
and is expected to decline further. The GFY 2010 request of $130 billion for OCO represents a 12 percent decrease
from the GFY 2009 supplemental funding level of $147 billion (which includes an additional $81 billion approved
in June 2009), which was a 21 percent decrease from the GFY 2008 supplemental level of $186 billion.
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The DoD Operations and Maintenance account (“O&M”), which contains the bulk of funding for training, logistics,
services and other logistical support, is a major account of importance to the defense industry. The budget request for
GFY 2010, including funding for OCO, is $276 billion compared with the GFY 2009 estimate of $272 billion.

We also believe that the level of growth and budget amounts allocated to DoD procurement accounts
(“Procurement”), along with research, development, test and evaluation (“RDT&E”) components of the DoD budget,
are an important indicator of DoD spending. These accounts are applicable to defense contractors because they
generally represent the amounts that are expended for military hardware and technology. Including OCO funding,
GFY 2010 budget requests for Procurement and RDT&E of $131 billion and $79 billion, respectively, are
comparable to GFY 2009 estimates for Procurement and RDT&E of $133 billion and $81 billion, respectively.

Despite the recent slowing in the rate of growth of DoD budgets, our products and services appear to be a
funding priority in DoD spending over the long term, which we believe will positively affect our future orders, sales,
income and cash flows based on the defense markets we serve. Conversely, a decline in the DoD budget or a shift in
funding priorities may have a negative effect on future orders, sales, income and cash flows of defense contractors,
including us, depending on the weapons platforms and programs affected by such budget reductions or shifts in
funding priorities.

International governments are expected to continue to increase their defense spending on national security and
on tactical communications modernization and standardization programs, which we believe will positively affect our
future orders, sales, income and cash flows.

Government Markets Other Than Defense: A funding priority for the U.S. Government is the security of the
U.S., which includes better communications interplay among law enforcement, civil government agencies,
intelligence agencies and our military services. Funding for investments in secure tactical communications, IT,
information processing, healthcare IT, cyber security and additional communications assets and upgrades has
remained solid. Another priority of the U.S. Government is investments in productivity, cost reductions and
upgrading to new IT systems and solutions, including outsourcing. As a result, programs that promote these
initiatives are also expected to receive funding. We provide products and services to a number of U.S. Government
agencies including the FAA, NRO, NGA, Census Bureau, Department of State, NSA, NOAA and others. Recent
trends continue to indicate an increase in demand from these agencies to outsource their requirements for better,
more efficient and less costly information technology and communications. We also provide products to Federal,
state and local government agencies that are committed to protecting our homeland and public safety. These
agencies are upgrading their technologies to improve communications and interoperability.

As a U.S. Government contractor, we are subject to U.S. Government oversight. The U.S. Government may
investigate our business practices and audit our compliance with applicable rules and regulations. Depending on the
results of those investigations and audits, the U.S. Government could make claims against us. Under
U.S. Government procurement regulations and practices, an indictment or conviction of a government contractor
could result in that contractor being fined and/or suspended from being able to bid on, or from being awarded, new
U.S. Government contracts for a period of time. Similar government oversight exists in most other countries where
we conduct business. We are currently not aware of any compliance audits or investigations that could result in a
significant adverse impact to our financial condition, results of operations or cash flows.

We are also subject to other risks associated with U.S. Government business, including technological
uncertainties, dependence on annual appropriations and allotment of funds, extensive regulations and other risks,
which are discussed in “Item 1A. Risk Factors” and “Item 3. Legal Proceedings” of this Report.

Commercial Broadcast Communications: The global economic recession has adversely impacted spending
on capital projects and significantly weakened demand, especially in the U.S.

Trends and developments in the broadcast communications market include:

* The transition to HD in North America is maturing rapidly;

* Internationally, there are significant growth opportunities, as the worldwide transition to digital and HD
technologies is in various stages of implementation;

* The market is transitioning from the traditional linear broadcast TV advertising model to out-of-home
networks; and

* There is a greater dependency on suppliers to provide systemization and integration support.

Our management believes that our experience and capabilities are well aligned with, and that we are positioned
to capitalize on, the market trends noted above in this Report. While we believe that some of these developments
may temper near-term growth, we also expect they generally will have a longer-term positive impact on us.
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However, we remain subject to general economic conditions that could adversely affect our customers. We also
remain subject to other risks associated with these markets, including technological uncertainties, changes in the
Federal Communications Commission’s (“FCC”) regulations, slow market adoption of digital radio and DTV or any
of our new products and other risks which are discussed below under “Forward-Looking Statements and Factors that
May Affect Future Results” and in “Item 1A. Risk Factors” of this Report.

OPERATIONS REVIEW

Revenue and Income From Continuing Operations

2009/2008 2008/2007
Percent Percent
Increase/ Increase/
2009 2008 (Decrease) 2007 (Decrease)
(Dollars in millions, except per share amounts)
Revenue........... ... ... ... ... ... $5,005.0  $4,596.1 89%  $3,737.9 23.0%
Income from continuing operations . . . ...... $ 3124 § 4535 GBLD% $ 3472 30.6%
% of revenue . .......... ... ... ..... 6.2% 9.9% 9.3%
Income from continuing operations per diluted
common share ...................... $ 235 $ 333 2949)% $ 249 33.7%

Fiscal 2009 Compared With Fiscal 2008: Our revenue for fiscal 2009 was $5,005.0 million, an increase of
8.9 percent compared with fiscal 2008. Income from continuing operations for fiscal 2009 was $312.4 million, a
decrease of 31.1 percent compared with fiscal 2008 income from continuing operations of $453.5 million. Fiscal
2009 revenue increased by 16.8 percent and 9.3 percent in our RF Communications and Government
Communications Systems segments, respectively, and decreased by 9.3 percent in our Broadcast Communications
segment. Our RF Communications segment revenue benefited from continued strength in international markets and
our acquisition of Wireless Systems, while our Government Communications Systems segment revenue benefited
from the ramping up of the FDCA program for the U.S. Census Bureau for the 2010 census and new program wins.
The revenue decrease in our Broadcast Communications segment reflected lower demand, primarily due to the
global recession and delays in capital spending by customers.

Fiscal 2009 income from continuing operations decreased from fiscal 2008, primarily due to a $255.5 million
($196.7 million after-tax) non-cash charge for impairment of goodwill and other long-lived assets in our Broadcast
Communications segment. Operating income increased in our RF Communications and Government
Communications Systems segments in fiscal 2009 compared with fiscal 2008. The increase in our Government
Communications Systems segment operating income was primarily due to lower charges for schedule and cost
overruns on commercial satellite reflector programs in fiscal 2009 ($18.0 million) than in fiscal 2008
($75.9 million), the ramp up of the FDCA program and strong results on the FTI program.

Additionally, income from continuing operations in fiscal 2009 was impacted by $28.6 million of charges, net
of government cost reimbursement, for company-wide cost-reduction actions, primarily initiated in response to the
global economic slowdown, pressure on DoD spending, and contract delays. Those charges were comprised of
$24.1 million for severance and other employee-related exit costs and $4.5 million related to consolidation of
facilities. An additional charge of approximately $3.1 million for cost-reduction actions is expected in fiscal 2010.
These actions are expected to result in annualized cost savings of approximately $70 million to $75 million.

We had a fiscal 2009 non-operating loss of $3.1 million compared with fiscal 2008 non-operating income of
$11.4 million. In fiscal 2009, our effective tax rate (income taxes as a percentage of income from continuing
operations before income taxes) was 35.6 percent compared with an effective tax rate of 32.1 percent in fiscal 2008.

See the “Non-Operating Income (Loss),” “Income Taxes” and “Discussion of Business Segments” discussions
below in this MD&A for further information.

Fiscal 2008 Compared With Fiscal 2007: Our revenue for fiscal 2008 was $4,596.1 million, an increase of
23.0 percent compared with fiscal 2007. Income from continuing operations for fiscal 2008 was $453.5 million, an
increase of 30.6 percent compared with fiscal 2007 income from continuing operations of $347.2 million. Fiscal 2008
revenue increased as compared with fiscal 2007 in all three of our business segments. Fiscal 2008 revenue increased
by 24.1 percent in our Government Communications Systems segment, primarily as a result of the June 2007
acquisition of Multimax, 27.8 percent in our RF Communications segment and 7.3 percent in our Broadcast
Communications segment. While fiscal 2008 revenue increases benefited from our acquisitions of Multimax and
Zandar, we also had strong organic revenue growth in fiscal 2008 compared with fiscal 2007.
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Fiscal 2008 income from continuing operations increased from fiscal 2007, primarily due to our RF
Communications segment, which continued its strong operating income trends in fiscal 2008 with a 30.3 percent
increase over fiscal 2007 operating income. Operating income in our Government Communications Systems segment
increased slightly over fiscal 2007 operating income, primarily due to the acquisition of Multimax, partially offset
by $75.9 million of charges recorded in fiscal 2008 for schedule and cost overruns on commercial satellite reflector
programs. Operating income in our Broadcast Communications segment improved significantly, from $11.9 million
in fiscal 2007 to $33.8 million in fiscal 2008. Fiscal 2007 operating income in that segment was adversely impacted
by $7.5 million of charges associated with cost-reduction actions and an $18.9 million write-down of capitalized
software associated with management’s decision to discontinue an automation software development effort.

Net interest expense increased to $47.9 million in fiscal 2008 from $27.1 million in fiscal 2007, mainly due to
increased borrowings related to the acquisition of Multimax in June 2007, as well as lower interest rates earned on
our invested cash. Fiscal 2008 non-operating income was $11.4 million compared with a fiscal 2007 non-operating
loss of $16.2 million. In fiscal 2008, our effective tax rate was 32.1 percent compared with an effective tax rate of
33.0 percent in fiscal 2007.

See the “Non-Operating Income (Loss),” “Income Taxes” and “Discussion of Business Segments” discussions
below in this MD&A for further information.

Gross Margin

2009/2008 2008/2007

Percent Percent

Increase/ Increase/

2009 2008 (Decrease) 2007 (Decrease)

(Dollars in millions)
Revenue .. .......... .. ... ... ...... $ 5,005.0 $ 4,596.1 8.9% $ 3,737.9 23.0%
Cost of product sales and services . . ... ... (3,420.2) (3,145.6) 8.7% (2,519.8) 24.8%
Gross margin .. ............... ... ... $1,584.8 $1,450.5 9.3% $1,218.1 19.1%
Y of revenue. .. .......... ... 31.7% 31.6% 32.6%

Fiscal 2009 Compared With Fiscal 2008: Our gross margin (revenue less cost of product sales and services)
as a percentage of revenue was essentially flat from fiscal 2008 to fiscal 2009 at 31.7 percent in fiscal 2009
compared with 31.6 percent in fiscal 2008. The slight increase in gross margin as a percentage of revenue was
primarily due to an increase in gross margin as a percentage of revenue in our Government Communications
Systems segment due to lower charges for schedule and cost overruns on commercial satellite reflector programs
incurred in fiscal 2009 compared with fiscal 2008 and a larger mix of sales coming from our higher-margin RF
Communications segment in fiscal 2009 compared with fiscal 2008. These positive impacts to gross margin as a
percentage of revenue were almost entirely offset by a decline in gross margin as a percentage of revenue in our RF
Communications segment in fiscal 2009 compared with fiscal 2008 and a lower mix of sales coming from our
higher-margin Broadcast Communications segment in fiscal 2009 compared with fiscal 2008. Additionally, gross
margin included $5.0 million of charges, net of government cost reimbursement, for cost-reduction actions. See the
“Discussion of Business Segments” discussion below in this MD&A for further information.

Fiscal 2008 Compared With Fiscal 2007: Our gross margin (revenue less cost of product sales and services)
as a percentage of revenue was 31.6 percent in fiscal 2008 compared with 32.6 percent in fiscal 2007. Our overall
blended fiscal 2008 gross margin as a percentage of revenue was negatively impacted by a larger mix of sales
coming from our lower-margin Government Communications Systems segment’s products and services in fiscal
2008 compared with fiscal 2007, primarily as a result of our acquisition of Multimax in the fourth quarter of fiscal
2007. Government Communications Systems gross margin as a percentage of revenue in fiscal 2008 was slightly
lower compared with fiscal 2007, reflecting the negative impact from $75.9 million of charges for schedule and cost
overruns on commercial satellite reflector programs, partially offset by the positive impact from the acquisition of
Multimax. See the “Discussion of Business Segments” discussion below in this MD&A for further information.

Engineering, Selling and Administrative Expenses

2009/2008 2008/2007
Percent Percent
Increase/ Increase/
2009 2008 (Decrease) 2007 (Decrease)
(Dollars in millions)
Engineering, selling and administrative expenses . . . $791.3  $746.5 6.0% $656.7 13.7%
Do of revenue. . .......... i 15.8%  16.2% 17.6%

36



Fiscal 2009 Compared With Fiscal 2008: Our engineering, selling and administrative expenses increased to
$791.3 million in fiscal 2009 from $746.5 million in fiscal 2008. As a percentage of revenue, these expenses
decreased to 15.8 percent in fiscal 2009 from 16.2 percent in fiscal 2008. The decrease in engineering, selling and
administrative expenses as a percentage of revenue was primarily due to revenue growth of 8.9 percent compared
with total growth in engineering, selling and administrative expenses of only 6.0 percent, primarily as a result of
cost-reduction actions in our Broadcast Communications segment. The increase in total engineering, selling and
administrative expenses was primarily due to $23.6 million of charges for cost-reduction actions, $8.3 million of
charges related to integration costs and a write-off of in-process research and development associated with our
acquisition of Wireless Systems and a $4.1 million charge related to the Spin-off of HSTX. Engineering, selling and
administrative expenses also increased due to higher sales and marketing expenses in our RF Communications
segment in fiscal 2009 associated with our tactical radio systems products and the acquisition of Wireless Systems,
partially offset by decreases in engineering, selling and administrative expenses in our Government Communications
Systems and Broadcast Communications segments in fiscal 2009. See the “Discussion of Business Segments”
discussion below in this MD&A for further information.

Overall company-sponsored research and product development costs, which are included in engineering, selling
and administrative expenses, were $243.5 million in fiscal 2009 compared with $248.0 million in fiscal 2008.

Fiscal 2008 Compared With Fiscal 2007: Our engineering, selling and administrative expenses increased to
$746.5 million in fiscal 2008 from $656.7 million in fiscal 2007. As a percentage of revenue, these expenses
decreased to 16.2 percent in fiscal 2008 from 17.6 percent in fiscal 2007. Our RF Communications segment
engineering, selling and administrative expenses increased in fiscal 2008, primarily due to research and development
costs associated with our Falcon III radio. Our Government Communications Systems segment engineering, selling
and administrative expenses increased, primarily due to the acquisition of Multimax in the fourth quarter of fiscal
2007 and the impact of recording state income taxes allocated to government contracts. Fiscal 2007 engineering,
selling and administrative expenses in our Broadcast Communications segment reflected $26.4 million of costs
incurred related to a write-down of capitalized software and cost-reduction actions. See the “Discussion of Business
Segments” discussion below in this MD&A for further information.

Overall company-sponsored research and product development costs, which are included in engineering, selling
and administrative expenses, were $248.0 million in fiscal 2008 compared with $195.2 million in fiscal 2007. The
increase was primarily due to spending on the development of our Falcon III radio in our RF Communications
segment.

Non-Operating Income (Loss)

2009/2008 2008/2007
Percent Percent
Increase/ Increase/

2009 2008 (Decrease) 2007 (Decrease)
(Dollars in millions)

Non-operating income (10SS) . ................... $(3.1) $114 * $(16.2) *

* Not meaningful

Fiscal 2009 Compared With Fiscal 2008: We had a non-operating loss of $3.1 million in fiscal 2009
compared with non-operating income of $11.4 million in fiscal 2008. The fiscal 2009 non-operating loss was
primarily due to a $7.6 million write-down of our investment in AuthenTec, Inc. (“AuthenTec”), recorded in the first
quarter of fiscal 2009, to reflect an other-than-temporary impairment, partially offset by a $7.5 million gain on the
sale of certain non-strategic patents in the third quarter of fiscal 2009. Fiscal 2008 non-operating income primarily
resulted from a $5.6 million gain related to mark-to-market adjustments on warrants we held to acquire shares of
AuthenTec, which were classified as derivatives, and gains of $9.8 million on the sale of a portion of our investment
in AuthenTec. See Note 20: Non-Operating Income (Loss) in the Notes for further information.

Fiscal 2008 Compared With Fiscal 2007: We had non-operating income of $11.4 million in fiscal 2008
compared with a non-operating loss of $16.2 million in fiscal 2007. Fiscal 2008 non-operating income primarily
resulted from the items noted for fiscal 2008 above in the discussion of non-operating income (loss) in fiscal 2009
compared with fiscal 2008. The fiscal 2007 non-operating loss primarily resulted from a $19.8 million write-down
of our investment in Terion. See Note 20: Non-Operating Income (Loss) in the Notes for further information.
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Interest Income and Interest Expense

2009/2008 2008/2007
Percent Percent
Increase/ Increase/
2009 2008 (Decrease) 2007 (Decrease)
(Dollars in millions)
Interest inCOME. . . . ... oo e vi e $ 32 $ 52 (385)% $11.8 (55.9)%
Interest €Xpense . . ..........oouiiiii (52.8) (53.1) 0.6)% (38.9) 36.5%

Fiscal 2009 Compared With Fiscal 2008: Our interest income decreased to $3.2 million in fiscal 2009 from
$5.2 million in fiscal 2008, primarily due to lower interest rates earned on our balances of cash and cash
equivalents. Our interest expense of $52.8 million in fiscal 2009 was essentially flat with interest expense of
$53.1 million in fiscal 2008.

Fiscal 2008 Compared With Fiscal 2007: Our interest income decreased to $5.2 million in fiscal 2008 from
$11.8 million in fiscal 2007, primarily due to lower interest rates earned on our balances of cash and cash
equivalents. Our interest expense increased to $53.1 million in fiscal 2008 from $38.9 million in fiscal 2007,
primarily due to increased borrowings related to our acquisition of Multimax in June 2007.

Income Taxes

2009/2008 2008/2007
Percent Percent
Increase/ Increase/
2009 2008 (Decrease) 2007 (Decrease)

(Dollars in millions)

Income from continuing operations before income

BAXES. « ot $485.3  $667.5 (27.3)% $518.1 28.8%
Income taxes . ........... ... . . ... 172.9 214.0 (19.2)% 170.9 25.2%
% of income from continuing operations before
INCOME 1AXES . . o oo oot 35.6%  32.1% 33.0%

Fiscal 2009 Compared With Fiscal 2008: Our effective tax rate (income taxes as a percentage of income
from continuing operations before income taxes) was 35.6 percent in fiscal 2009 compared with 32.1 percent in
fiscal 2008. In fiscal 2009, our effective tax rate was higher than the U.S. statutory income tax rate, primarily due to
the non-deductibility of a significant portion of the $255.5 million non-cash charge for impairment of goodwill and
other long-lived assets in our Broadcast Communications segment recorded in the fourth quarter of fiscal 2009,
largely offset by a $3.3 million tax benefit relating to fiscal 2008 recorded in the second quarter of fiscal 2009 when
legislative action restored the U.S. Federal income tax credit for research and development expenses; a $3.7 million
state tax benefit in the second quarter of fiscal 2009 related to the filing of our fiscal 2007 tax returns; and a
$6.5 million favorable impact recorded in the third quarter of fiscal 2009 from the settlement of the U.S. Federal
income tax audit of fiscal year 2007. In fiscal 2008, our effective tax rate was lower than the U.S. statutory income
tax rate primarily due to an $11 million favorable impact from the settlement of U.S. Federal income tax audits of
fiscal years 2004 through 2006. Additionally, in the third quarter of fiscal 2008, we began recording state income
taxes in our Consolidated Statement of Income as engineering, selling and administrative expenses to the extent
such state taxes are reimbursed under government contracts, which totaled $9.9 million for fiscal 2008. Under
U.S. Government regulations, these state income taxes are allowable costs in establishing prices for the products and
services we sell to the U.S. Government. Prior to the third quarter of fiscal 2008, these state income taxes were
recorded in our Consolidated Statement of Income as income taxes. The reimbursement of these state income taxes
is recorded in our Consolidated Statement of Income as revenue for all periods presented. As a result of this change,
we reduced total income tax expense by approximately $6.4 million in fiscal 2008. See Note 23: Income Taxes in
the Notes for further information.

Fiscal 2008 Compared With Fiscal 2007: Our effective tax rate was 32.1 percent in fiscal 2008 compared
with 33.0 percent in fiscal 2007. In fiscal 2008, our effective tax rate was lower than the U.S. statutory income tax
rate because of the items noted for fiscal 2008 above in the discussion of income taxes in fiscal 2009 compared with
fiscal 2008. In fiscal 2007, our effective tax rate was lower than the U.S. statutory income tax rate, primarily due to
a $12 million favorable impact from the settlement concerning the tax audit for fiscal years 2001, 2002 and 2003.
These favorable impacts to our effective tax rate were partially offset by cost-reduction initiatives in our Broadcast
Communications segment in foreign jurisdictions where we had significant net operating losses and where we were
unable to realize a tax benefit associated with these charges due to uncertainty about their realization. See Note 23:
Income Taxes in the Notes for further information.
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Discussion of Business Segments

RF Communications Segment

2009/2008 2008/2007
Percent Percent
Increase/ Increase/
2009 2008 (Decrease) 2007 (Decrease)
(Dollars in millions)
Revenue........... ... ... ... ....... $1,760.6  $1,506.8 16.8%  $1,179.1 27.8%
Segment operating income . .............. 571.5 525.5 8.8% 403.2 30.3%
Yo of revenue . ......... ... 32.5% 34.9% 34.2%

Fiscal 2009 Compared With Fiscal 2008: RF Communications segment revenue increased 16.8 percent and
operating income increased 8.8 percent from fiscal 2008 to fiscal 2009. Operating income as a percentage of
revenue was 32.5 percent in fiscal 2009 compared with 34.9 percent in fiscal 2008. Revenue growth in fiscal 2009
compared with fiscal 2008 was primarily driven by significantly higher international sales and our acquisition of
Wireless Systems, partially offset by a decline in the U.S. market. International tactical radio sales increased
66.2 percent from fiscal 2008 levels and represented 40 percent of total tactical radio revenue in fiscal 2009
compared with 27 percent of total tactical radio revenue in fiscal 2008.

The decline in the U.S. market was a result of a combination of factors. Pressure on DoD budgets caused by
the global economic crisis and deficit spending slowed DoD procurements for many defense products and systems,
including tactical radios for modernization programs. For us, the slower procurement environment was compounded
by reduced urgency for radio systems to support operational requirements in Iraq, which has been partially offset by
additional requirements for Afghanistan.

In the international market, demand remained robust and is expected to continue to drive significant
international revenue growth. Communications modernization and standardization programs by U.S. allies are
expected to continue. We provide Falcon tactical radios to more than 100 countries.

We believe, in spite of the near-term decline in the U.S. market, longer-term growth prospects for the segment
remain very positive in both U.S. and international markets. In the fourth quarter of fiscal 2009 we saw a rebound in
DoD orders. Our RF Communications segment is expected to benefit from positive long-term market trends, a very
strong competitive position and an industry-leading new product portfolio. For example, the Falcon III 117G manpack
radio is the first JTRS-approved tactical radio system that provides wideband mobile ad-hoc networked communications.
The radio has been fielded by all military branches of the DoD and several international allies. The radio supports secure,
high-bandwidth on-the-move communications, delivering an evolving picture of the battlefield in real time.

On May 29, 2009, we acquired substantially all of the assets of Wireless Systems (formerly known as
M/A-COM), an established provider of mission-critical wireless communications systems for law enforcement, fire
and rescue, public service, utility and transportation markets. In connection with the acquisition, we assumed
liabilities primarily related to Wireless Systems. We did not assume the State of New York wireless network
contract awarded to Wireless Systems in December 2004. We operate Wireless Systems, which we now call the
Public Safety and Professional Communications business, within our RF Communications segment. We believe the
acquisition creates a powerful supplier of end-to-end wireless network solutions to the global land mobile radio
systems market and greatly accelerates our entry into that market. Our fiscal 2009 results of operations reflect five
weeks of operating results of the newly acquired Public Safety and Professional Communications business,
representing the period subsequent to the acquisition. For further information related to the acquisition, including the
allocation of the purchase price and pro forma results as if the acquisition had taken place as of the beginning of the
periods presented, see Note 4: Business Combinations in the Notes.

The decline in operating income as a percentage of revenue was primarily driven by a decline in gross margin
percentage as a result of higher sales of lower margin products and $8.1 million of charges in the fourth quarter of
fiscal 2009 for cost-reduction actions. Additionally, we incurred $9.5 million of transaction-related costs in
connection with our acquisition of Wireless Systems including the write-off of in-process research and development
($7.0 million), the impact of a step-up in inventory ($1.1 million) and integration costs ($1.4 million).

Orders for this segment were $1.25 billion for fiscal 2009 compared with $1.68 billion for fiscal 2008. This
segment derived 79 percent of its revenue from U.S. Government customers, including the DoD and intelligence and
civilian agencies, as well as foreign military sales through the U.S. Government, whether directly or through prime
contractors, in fiscal 2009 compared with 82 percent in fiscal 2008.
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Fiscal 2008 Compared With Fiscal 2007: RF Communications segment revenue increased 27.8 percent and
operating income increased 30.3 percent in fiscal 2008 from fiscal 2007. Revenue growth was driven by continuing
strong market demand, and also, we believe, because of customer preference in both U.S. and international markets
for Harris Falcon tactical radios. Worldwide demand for Harris software-defined tactical radios was driven by
multiple factors, including modernization programs, force expansion, force restructuring, interoperability
requirements and requirements for network-centric communications. Our customers’ priorities continued to evolve
across the defense, homeland security, public safety and peacekeeping landscape. Their communications systems
needed to be versatile and adaptable in order to be effective in multiple operating environments and missions.
Demand continued to increase for network-centric communications systems that can significantly improve
situational awareness and force effectiveness through communications superiority. Harris Falcon radios embrace
these changing mission priorities and we believe offer superior multimission performance.

The fiscal 2008 operating income increase over fiscal 2007 in our RF Communications segment was primarily
driven by higher sales volume from increased sales of our Falcon III handheld radio units. Engineering, selling and
administrative expense as a percentage of revenue decreased from fiscal 2007 to fiscal 2008 in our RF
Communications segment as our expenses increased at a lower rate than revenue. This segment continued, however,
to increase its investment in research and development associated with our Falcon III product family.

Orders for this segment were $1.68 billion for fiscal 2008 compared with $1.26 billion for fiscal 2007. This
segment derived 82 percent of its revenue from U.S. Government customers in fiscal 2008 compared with
76 percent in fiscal 2007.

Government Communications Systems Segment

2009/2008 2008/2007
Percent Percent
Increase/ Increase/
2009 2008 (Decrease) 2007 (Decrease)
(Dollars in millions)
Revenue.......... ... ... .. .. ... ....... $2,709.6  $2,478.1 9.3% $1,997.1 24.1%
Segment operating income . . ............. 302.8 226.0 34.0% 225.6 0.2%
Y of revenue . .......... ..., 11.2% 9.1% 11.3%

Fiscal 2009 Compared With Fiscal 2008: Government Communications Systems segment revenue increased
9.3 percent and operating income increased 34.0 percent from fiscal 2008 to fiscal 2009. Operating income as a
percentage of revenue was 11.2 percent in fiscal 2009 compared with 9.1 percent in fiscal 2008. Revenue in fiscal
2009 compared with fiscal 2008 increased in all four of the segment’s businesses (Defense Programs, National
Intelligence Programs, Civil Programs and IT Services), and was primarily driven by a further ramping up of the
FDCA program for the U.S. Census Bureau for the 2010 census and classified programs for our national intelligence
customers. In addition to revenue growth from the FDCA and national intelligence customer programs, significant
contributions to increased revenue in fiscal 2009 came from: the CBSP for the U.S. Navy; sales of surveillance
equipment; the Global Geospatial Intelligence (“GGI”) program for the NGA; and the F-35 Joint Strike Fighter
program. Revenue decreases in fiscal 2009 compared with fiscal 2008 resulted from the successful completion of the
FAA Voice Switching and Control Systems (“VSCS”) refurbishment phase, completion of the MTAIP database
program for the U.S. Census Bureau and a decline in commercial satellite reflectors revenue.

The ramping up of several contract awards in the segment’s Healthcare Solutions initiative also contributed to
higher revenue in fiscal 2009, including a significant multi-million-dollar, ten-year contract with Health First, a
Florida-based healthcare provider.

The increases in operating income and operating income as a percentage of revenue in fiscal 2009 compared
with fiscal 2008 were primarily due to significantly lower charges for schedule and cost overruns on commercial
satellite reflector programs in fiscal 2009 ($18.0 million) than in fiscal 2008 ($75.9 million). We have now made
final delivery on seven of the radial rib-design reflectors. We are under a stop-work order on the eighth reflector for
reasons unrelated to us. The two remaining hoop-design reflectors are also progressing and scheduled to be
delivered in fiscal 2010. Additionally, operating income and operating margin in fiscal 2009 benefitted from the
ramping up of the FDCA program and strong results on the FTI program. These increases to operating income and
operating income as a percentage of revenue were partially offset by charges for cost-reduction actions of
$5.0 million.

On April 15, 2009, we acquired CSI, a privately held 110-employee Washington, D.C.-area provider of
mission-enabling engineering solutions that address both offensive and defensive IT security challenges for Federal
law enforcement and other U.S. Government agencies. We operate CSI as part of the National Intelligence Programs
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business. The acquisition expands our capabilities, customer footprint and current initiatives in the cyber security
market.

On June 19, 2009, we acquired 50-employee SolaCom ATC, which provides voice and data communications
systems and solutions for air traffic facilities and radio communications between aircraft in flight and air traffic
controllers. We operate SolaCom ATC as part of the Civil Programs business. We believe the acquisition provides
our Civil Programs’ business, a leader in air traffic control communications networks and telecommunications
infrastructure, with an immediate ability to address additional segments of the air traffic control voice/data systems
market and further positions us to support the FAA’s anticipated NextGen program.

Our fiscal 2009 results of operations reflect approximately eleven weeks of operating results for CSI and two
weeks of operating results for SolaCom ATC, representing the periods subsequent to those acquisitions, which were
not material to the financial results of our Government Communications Systems segment.

Orders for this segment were $2.7 billion for fiscal 2009 compared with $2.5 billion for fiscal 2008. This
segment derived 96 percent of its revenue from U.S. Government customers, including the DoD and intelligence and
civilian agencies, as well as foreign military sales through the U.S. Government, whether directly or through prime
contractors, in fiscal 2009 compared with 96 percent in fiscal 2008.

In the fourth quarter of fiscal 2009, we were awarded two new long-term contracts on major government
programs. We were awarded a ten-year contract, potentially worth $736 million, for the GOES-R GS program for
NOAA. The GOES-R GS system will receive and process satellite data, and generate and distribute weather data to
more than 10,000 users. We were also awarded a ten-year contract, potentially worth $600 million, for the MET
program. The next-generation large satellite earth stations we develop for the MET program will provide the
worldwide backbone for high-priority military communications and missile defense systems.

Fiscal 2008 Compared With Fiscal 2007: Government Communications Systems segment revenue increased
24.1 percent and operating income increased 0.2 percent from fiscal 2007 to fiscal 2008. Organic revenue, excluding
the impact of the acquisition of Multimax, increased in fiscal 2008 compared with fiscal 2007, and was primarily
driven by the ramping up of the FDCA program for the U.S. Census Bureau and from classified programs for our
national intelligence customers. Significant contributions to increased revenue in fiscal 2008 came from the FDCA
program, the Patriot technical services program for the NRO, our classified programs, the VSCS program for the
FAA, the Common Data Link-Hawklink program for the U.S. Navy, the WIN-T program for the U.S. Army, tactical
SATCOM and the NSOM, NMCI and NETCENTS programs in our IT Services business.

The increase in operating income in fiscal 2008 was primarily due to the acquisition of Multimax and
approximately $10.0 million of income related to the renegotiation of pricing on an IT services contract, partially
offset by $75.9 million of charges for schedule and cost overruns on commercial satellite reflector programs,
encompassing ten commercial reflectors in various stages of development, assembly, test and delivery. Due to
technical difficulties experienced on these reflector programs, which necessitated design changes and associated cost
increases, we also fell behind schedule. To mitigate the impact of these schedule changes, we began performing
these programs in parallel rather than in series. This further adversely impacted costs, as costs from rework activities
associated with further design changes were multiplied through all the reflectors in the factory. Additionally,
engineering, selling and administrative expenses in this segment increased in fiscal 2008 when compared with fiscal
2007, partly due to a gain recorded on the sale of our STAT network security product line in fiscal 2007.

Orders for this segment were $2.5 billion for fiscal 2008 compared with $2.0 billion for fiscal 2007. This
segment derived 96 percent of its revenue from U.S. Government customers, including the DoD and intelligence and
civilian agencies, as well as foreign military sales through the U.S. Government, whether directly or through prime
contractors, in fiscal 2008 compared with 95 percent in fiscal 2007.

Broadcast Communications Segment

2009/2008 2008/2007
Percent Percent
Increase/ Increase/
2009 2008 (Decrease) 2007 (Decrease)
(Dollars in millions)
Revenue ....... ... ... ... ... .. ... ... .... $583.6 $643.1 9.3)%  $599.5 7.3%
Segment operating income . . .. ............... (238.0) 33.8 * 11.9 184.0%
Do of revenue . ............ i (40.8)% 5.3% 2.0%

* Not meaningful
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Fiscal 2009 Compared With Fiscal 2008: Broadcast Communications segment revenue decreased 9.3 percent
in fiscal 2009 from fiscal 2008, and this segment had an operating loss of $238.0 million in fiscal 2009 compared
with operating income of $33.8 million in fiscal 2008. The operating loss in fiscal 2009 was primarily due to a
$255.5 million non-cash charge for impairment of goodwill and other long-lived assets, as described in greater detail
below. The global recession and postponement of capital projects significantly weakened demand. Additionally, this
segment recorded charges for cost-reduction actions of $13.1 million in fiscal 2009, and these actions as well as
actions taken in the prior-year have mitigated the impact of lower revenue on operating performance.

Revenue in fiscal 2009 compared with fiscal 2008 declined in both U.S. and international markets and was lower
primarily as a result of declining sales in Infrastructure and Networking Solutions where the impact of the global market
softness was most significant. Media and Workflow sales were lower compared with the prior fiscal year, with weakness
in sales of U.S. and international traffic systems partially offset by higher sales of media server products. Transmission
Systems sales were modestly lower compared with the prior fiscal year as a result of softness in the global radio market.

Although significantly lower advertising revenue in the broadcast industry continued to postpone some capital
investments, we continued to have success in deploying our Harris ONE solution for interoperable workflow. This
includes the capability of tying together IT-centric file-based workflows, broadcast technology for plant
infrastructure, transmission systems and media enterprise software.

In the fourth quarter of fiscal 2009, we performed our annual impairment tests of our reporting units’ goodwill.
Because of the global recession and postponement of capital projects which significantly weakened demand, and the
general decline of peer company valuations impacting our valuation, we determined that goodwill in our Broadcast
Communications segment was impaired. Accordingly, during the fourth quarter of fiscal 2009, we recorded a
$255.5 million non-cash impairment charge, consisting of charges of $160.9 million, $70.2 million and
$24.4 million for impairment of goodwill, amortizable intangible assets and capitalized software, respectively.

Orders for this segment were $529 million for fiscal 2009 compared with $660 million for fiscal 2008.

Fiscal 2008 Compared With Fiscal 2007: Broadcast Communications segment revenue increased 7.3 percent
in fiscal 2008 from fiscal 2007, and operating income was $33.8 million in fiscal 2008 compared with $11.9 million
in fiscal 2007. Revenue growth in fiscal 2008 compared with fiscal 2007 was across all businesses in this segment.
The Infrastructure and Networking Solutions business, including routers, graphics equipment and multiviewers, had
double-digit revenue growth in fiscal 2008 compared with fiscal 2007. Fiscal 2008 sales of traffic and billing
software solutions also improved, particularly in international markets, compared with fiscal 2007. Sales of
transmission systems grew in fiscal 2008 compared with fiscal 2007 as a result of strong shipments in the
U.S. market for the over-the-air digital transmission build-out.

Increasingly, large media customers selected the Harris ONE approach for workflow solutions across the entire
broadcast delivery chain, tying workflow and signal flow together to improve productivity and responsiveness.
Examples included projects with Chunghwa Telecom in Taiwan; Brazilian broadcaster, TV Anhanguera; the Saudi
Arabia Ministry of Culture and Information for Saudi Television; Kuwait Television; RTV, the national public
broadcaster in Slovenia; HD suisse, the first HD television channel in Switzerland; Sezmi, a new U.S. entertainment
services company; and SBS, an Australian broadcaster.

Fiscal 2008 operating income in this segment was adversely impacted by $2.0 million of costs associated with
our acquisition of Zandar and a decrease in margins due to our transition to lead-free products. Fiscal 2007
operating income was adversely impacted by $7.5 million of costs associated with cost-reduction actions and an
$18.9 million write-down of capitalized software associated with management’s decision to discontinue an
automation software development effort.

Orders for this segment were $660 million for fiscal 2008 compared with $666 million for fiscal 2007.

Unallocated Corporate Expense and Corporate Eliminations

2009/2008 2008/2007
Percent Percent
Increase/ Increase/

2009 2008 (Decrease) 2007 (Decrease)
(Dollars in millions)

Unallocated corporate eXpense . . ................. $81.4 $74.0 10.0% $65.9 12.3%
Corporate eliminations . . .. ..................... 16.9 7.3 131.5% 134 (45.5)%

Fiscal 2009 Compared With Fiscal 2008: Unallocated corporate expense increased 10.0 percent to
$81.4 million in fiscal 2009 from $74.0 million in fiscal 2008, primarily due to a share-based compensation charge
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of $4.1 million in the fourth quarter of fiscal 2009 related to the Spin-off of HSTX, and a charge of $2.4 million in

the fourth quarter of fiscal 2009 related to cost-reduction actions. As a percentage of revenue, unallocated corporate

expense was unchanged at 1.6 percent in fiscal 2009 and fiscal 2008. Corporate eliminations increased to

$16.9 million in fiscal 2009 from $7.3 million in fiscal 2008, primarily due to higher intersegment activity involving
the sale of broadcasting equipment through our Government Communications Systems segment.

Fiscal 2008 Compared With Fiscal 2007: Unallocated corporate expense increased 12.3 percent to $74.0 million
in fiscal 2008 from $65.9 million in fiscal 2007. As a percentage of revenue, unallocated corporate expense decreased to
1.6 percent in fiscal 2008 from 1.8 percent in fiscal 2007. Corporate eliminations decreased to $7.3 million in fiscal 2008
from $13.4 million in fiscal 2007, primarily due to less intersegment activity on our FTI program.

In-Process Research and Development

In connection with our acquisition of Wireless Systems, we allocated $7.0 million of the purchase price to two
in-process research and development projects. These allocations represent the estimated fair value based on risk-
adjusted cash flows related to these incomplete projects. At the acquisition date, the development of these projects
had not yet reached technological feasibility, and the in-process research and development had no alternative future
uses and did not otherwise qualify for capitalization. Accordingly, these costs were expensed as a charge to earnings
and are included in the “Engineering, selling and administrative expenses” line item in our Consolidated Statement
of Income. In making these purchase price allocations we relied on present value calculations of income, an analysis
of project accomplishments and completion costs and an assessment of overall contribution and project risk. The
value assigned to the purchased in-process research and development was determined by estimating the costs to
develop the purchased in-process research and development into commercially viable products and discounting the
net cash flows to their present value using a discount rate of 15 percent.

The two in-process research and development projects consisted of a new product platform and a new technology.
As of the valuation date, the new product platform project was approximately 75 percent complete with a product
launch expected at the end of calendar 2009 and had remaining costs until completion of approximately $2.1 million.
As of the valuation date, the new technology project was approximately 80 percent complete with a product launch
expected in early fiscal 2010 and had remaining costs until completion of approximately $1.1 million.

Discontinued Operations

In the fourth quarter of fiscal 2009, in connection with the May 27, 2009 Spin-off to our shareholders of all the
shares of HSTX common stock owned by us, we eliminated as a reporting segment our former HSTX segment. In
accordance with Statement 144, our historical financial results have been restated to account for HSTX as
discontinued operations for all periods presented in this Report. See Note 3: Discontinued Operations for additional
information regarding discontinued operations.

LIQUIDITY, CAPITAL RESOURCES AND FINANCIAL STRATEGIES

Cash Flows
Fiscal Years Ended
2009 2008 2007

(Dollars in millions)
Net cash provided by operating activities ......................... $666.8 $5555 $443.0
Net cash used in investing activities . ... ......... ... ... ... ...... (864.6) (134.6) (382.9)
Net cash provided by (used in) financing activities . ................. 117.1 (418.6) 128.9
Effect of exchange rate changes on cash and cash equivalents . . ........ (8.1) (0.6) 2.0)
Net increase (decrease) in cash and cash equivalents . . ............... (88.8) 1.7 187.0
Cash and cash equivalents, beginning of year ...................... 370.0 368.3 181.3
Cash and cash equivalents, end of year . . ......................... 281.2 370.0 368.3
Less cash and cash equivalents of discontinued operations. . ........... — (95.5) (69.2)
Cash and cash equivalents of continuing operations, end of year . ....... $281.2 $2745 $299.1

Cash and cash equivalents: Our Consolidated Statement of Cash Flows includes the results of HSTX through
the May 27, 2009 Spin-off date. Accordingly, for fiscal 2009, our Consolidated Statement of Cash Flows, and the
following analysis, includes approximately eleven months of cash flows from HSTX. All line items on our
Consolidated Balance Sheet have been restated to account for HSTX as discontinued operations. Our cash and cash
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equivalents balance was $281.2 million and $274.5 million, as of the end of fiscal 2009 and fiscal 2008,
respectively.

The increase in cash and cash equivalents from fiscal 2008 to fiscal 2009 was primarily due to $666.8 million
provided by operating activities and $450.4 million of net proceeds from borrowings to partially fund acquisitions,
partially offset by the $745.3 million of cash paid for acquired businesses, $132.3 million of cash used to repurchase
shares of our common stock, $121.8 million of cash paid for additions of property, plant, and equipment and
capitalized software, $106.6 million used to pay cash dividends, and a $100.0 million cash decrease related to the
HSTX Spin-off.

Our financial position remained strong at July 3, 2009. We ended the fiscal year with cash and cash equivalents
of $281.2 million; we have no long-term debt maturing until fiscal 2016; we have a five-year, senior unsecured
$750 million revolving credit facility that expires in September 2013; and we do not have any material defined
benefit pension plan obligations.

During the current downturn in global financial markets, some companies have experienced difficulties with
liquidity of their cash equivalents, trading investment securities, drawing on revolvers, issuing debt and raising capital,
which have had an adverse impact on their liquidity. Given our current cash position, outlook for funds generated from
operations, credit ratings, available credit facilities, cash needs and debt structure, we have not experienced to date,
and do not expect to experience, any material issues with liquidity, although we can give no assurances.

We also currently believe that existing cash, funds generated from operations, our credit facilities and access to
the public and private debt and equity markets will be sufficient to provide for our anticipated working capital
requirements, capital expenditures and repurchases under our share repurchase programs for the next 12 months and
the foreseeable future. We anticipate tax payments over the next three years to be approximately equal to our tax
expense during the same period. We anticipate that our fiscal 2010 cash outlays may include strategic acquisitions.
Other than those cash outlays noted in the “Contractual Obligations” discussion below in this MD&A, capital
expenditures, potential acquisitions and repurchases under our share repurchase programs, no other significant cash
outlays are anticipated in fiscal 2010 and thereafter.

There can be no assurance, however, that our business will continue to generate cash flow at current levels, that
ongoing operational improvements will be achieved, or that the cost or availability of future borrowings, if any,
under our commercial paper program or our credit facilities or in the debt markets will not be impacted by the
ongoing credit and capital markets disruptions. If we are unable to maintain cash balances or generate sufficient
cash flow from operations to service our obligations, we may be required to sell assets, reduce capital expenditures,
reduce or terminate our share repurchase programs, reduce or eliminate dividends, refinance all or a portion of our
existing debt or obtain additional financing. Our ability to make principal payments or pay interest on or refinance
our indebtedness depends on our future performance and financial results, which, to a certain extent, are subject to
general conditions in or affecting the defense, government and broadcast communications markets and to general
economic, political, financial, competitive, legislative and regulatory factors beyond our control.

Net cash provided by operating activities: Our net cash provided by operating activities was $666.8 million
in fiscal 2009 compared with $555.5 million in fiscal 2008. Excluding HSTX, all of our segments had positive cash
flow in fiscal 2009, and all of our segments had improved cash flow in fiscal 2009 when compared with fiscal 2008.
The improvement was led by our RF Communications and Government Communications Systems segments,
primarily as a result of those segments’ higher operating income.

Net cash used in investing activities: Our net cash used in investing activities was $864.6 million in fiscal
2009 compared with $134.6 million in fiscal 2008. Net cash used in investing activities in fiscal 2009 was primarily
due to $745.3 million of cash paid for acquired businesses, $98.7 million of property, plant and equipment additions
and $23.1 million of capitalized software additions. Net cash used in investing activities in fiscal 2008 was primarily
due to $112.9 million of property, plant and equipment additions, $33.3 million of capitalized software additions and
$19.4 million of cash paid for acquisitions. This was partially offset by the net proceeds from the sale of securities
and short-term investments available-for-sale of $31.0 million. Our total capital expenditures, including capitalized
software, in fiscal 2010 are expected to be between $150 million and $160 million.

Net cash provided by (used in) financing activities: Our net cash provided by financing activities was
$117.1 million in fiscal 2009 compared with net cash used in financing activities of $418.6 million in fiscal 2008.
Net cash provided by financing activities in fiscal 2009 was primarily due to $450.4 million of net proceeds from
borrowings to partially fund acquisitions in the fourth quarter of fiscal 2009 and $5.6 million of proceeds from the
exercise of employee stock options, partially offset by $132.3 million used to repurchase shares of our common
stock, $106.6 million used to pay cash dividends, and a $100.0 million cash decrease related to the HSTX Spin-off.
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In fiscal 2009, we issued 498,814 shares of common stock to employees under our share-based incentive plans. Net
cash used in financing activities in fiscal 2008 was primarily due to $234.6 million used to repurchase shares of our
common stock, $138.9 million used for net repayments of borrowings and $81.5 million used to pay cash dividends,
partially offset by $45.2 million of proceeds from the exercise of employee stock options. In fiscal 2008, we issued
1,367,588 shares of common stock to employees under our share-based incentive plans.

Common Stock Repurchases

During fiscal 2009, we used $125 million to repurchase 2,722,438 shares of our common stock under our
repurchase program at an average price per share of $45.91, including commissions. During fiscal 2008, we used
$225 million to repurchase 3,945,136 shares of our common stock under our repurchase program at an average price
per share of $57.02, including commissions. In fiscal 2009 and fiscal 2008, $7.3 million and $9.6 million,
respectively, in shares of our common stock were delivered to us or withheld by us to satisfy withholding taxes on
employee share-based awards. Shares repurchased by us are cancelled and retired.

On February 27, 2009, our Board of Directors approved the new $600 million 2009 Repurchase Program. The
2009 Repurchase Program is in addition to our previous share repurchase authorization under the 2007 Repurchase
Program, which had a remaining authorization of approximately $50 million at February 27, 2009. As of July 3,
2009, we have a remaining authorization to repurchase approximately $650 million in shares of our common stock
on a combined basis under our Repurchase Programs. Our Repurchase Programs do not have a stated expiration
date. Repurchases under our Repurchase Programs may be made through open market purchases, private
transactions, transactions structured through investment banking institutions or any combination thereof. Share
repurchases are expected to be funded with available cash. The level of our repurchases depends on a number of
factors, including our financial condition, capital requirements, results of operations, future business prospects and
other factors that our Board of Directors may deem relevant. The timing, volume and nature of share repurchases
are subject to market conditions, applicable securities laws and other factors and are at our discretion and may be
suspended or discontinued at any time. Additional information regarding share repurchases during fiscal 2009 and
our Repurchase Programs is set forth above under “Item 5. Market for Registrant’s Common Equity, Related
Stockholder Matters and Issuer Purchases of Equity Securities” of this Report.

Dividends

On August 28, 2009, our Board of Directors increased the quarterly cash dividend rate on our common stock
from $.20 per share to $.22 per share, for an annualized cash dividend rate of $.88 per share, which was our eighth
consecutive annual increase in our quarterly cash dividend rate. Our annualized cash dividend rate was $.80 per
share, $.60 per share and $.44 per share in fiscal 2009, 2008 and 2007, respectively. There can be no assurances that
our annualized cash dividend rate will continue to increase. Quarterly cash dividends are typically paid in March,
June, September and December. We currently expect that cash dividends will continue to be paid in the near future,
but we can give no assurances. Additional information concerning our dividends is set forth above under “Item 5.
Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities” of
this Report.

Capital Structure and Resources

On September 10, 2008, we entered into a five-year, senior unsecured revolving credit agreement (the “2008
Credit Agreement”) with a syndicate of lenders. The 2008 Credit Agreement provides for the extension of credit to
us in the form of revolving loans, including swingline loans, and letters of credit at any time and from time to time
during the term of the 2008 Credit Agreement, in an aggregate principal amount at any time outstanding not to
exceed $750 million for both revolving loans and letters of credit, with a sub-limit of $50 million for swingline
loans and $125 million for letters of credit. This $750 million credit facility replaces our prior $500 million credit
facility established pursuant to the five-year, senior unsecured revolving credit agreement we entered into on
March 31, 2005 with a syndicate of lenders. The 2008 Credit Agreement includes a provision pursuant to which,
from time to time, we may request that the lenders in their discretion increase the maximum amount of
commitments under the 2008 Credit Agreement by an amount not to exceed $500 million. Only consenting lenders
(including new lenders reasonably acceptable to the administrative agent) will participate in any such increase. In no
event will the maximum amount of credit extensions available under the 2008 Credit Agreement exceed
$1.25 billion. The 2008 Credit Agreement may be used for working capital and other general corporate purposes
(excluding hostile acquisitions) and to support any commercial paper that we may issue. Borrowings under the 2008
Credit Agreement may be denominated in U.S. Dollars, Euros, Sterling and any other currency acceptable to the
administrative agent and the lenders, with a non-U.S. currency sub-limit of $150 million. We may designate certain
wholly owned subsidiaries as borrowers under the 2008 Credit Agreement, and the obligations of any such
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subsidiary borrower must be guaranteed by Harris Corporation. We also may designate certain subsidiaries as
unrestricted subsidiaries, which means certain of the covenants and representations in the 2008 Credit Agreement do
not apply to such subsidiaries.

At our election, borrowings under the 2008 Credit Agreement denominated in U.S. Dollars will bear interest
either at LIBOR plus an applicable margin or at the base rate plus an applicable margin. The interest rate margin over
LIBOR, initially set at 0.50 percent, may increase (to a maximum amount of 1.725 percent) or decrease (to a
minimum of 0.385 percent) based on changes in the ratings of our senior, unsecured long-term debt securities (“Senior
Debt Ratings”) and on the degree of utilization under the 2008 Credit Agreement (“Utilization”). The base rate is a
fluctuating rate equal to the higher of the federal funds rate plus 0.50 percent or SunTrust Bank’s publicly announced
prime lending rate for U.S. Dollars. The interest rate margin over the base rate is 0.00 percent, but if our Senior Debt
Ratings fall to “BB+/Bal” or below, then the interest rate margin over the base rate will increase to either
0.225 percent or 0.725 percent based on Utilization. Borrowings under the 2008 Credit Agreement denominated in a
currency other than U.S. Dollars will bear interest at LIBOR plus the applicable interest rate margin over LIBOR
described above. Letter of credit fees are also determined based on our Senior Debt Ratings and Utilization.

The 2008 Credit Agreement contains certain covenants, including covenants limiting: certain liens on our
assets; certain mergers, consolidations or sales of assets; certain sale and leaseback transactions; certain vendor
financing investments; and certain investments in unrestricted subsidiaries. The 2008 Credit Agreement also requires
that we not permit our ratio of consolidated total indebtedness to total capital, each as defined, to be greater than
0.60 to 1.00 and not permit our ratio of consolidated EBITDA to consolidated net interest expense, each as defined,
to be less than 3.00 to 1.00 (measured on the last day of each fiscal quarter for the rolling four-quarter period then
ending). We were in compliance with the covenants in the 2008 Credit Agreement in fiscal 2009. The 2008 Credit
Agreement contains certain events of default, including: failure to make payments; failure to perform or observe
terms, covenants and agreements; material inaccuracy of any representation or warranty; payment default under
other indebtedness with a principal amount in excess of $75 million or acceleration of such indebtedness;
occurrence of one or more final judgments or orders for the payment of money in excess of $75 million that remain
unsatisfied; incurrence of certain ERISA liability in excess of $75 million; any bankruptcy or insolvency; or a
change of control, including if a person or group becomes the beneficial owner of 25 percent or more of our voting
stock. If an event of default occurs the lenders may, among other things, terminate their commitments and declare
all outstanding borrowings to be immediately due and payable together with accrued interest and fees. All amounts
borrowed or outstanding under the 2008 Credit Agreement are due and mature on September 10, 2013, unless the
commitments are terminated earlier either at our request or if certain events of default occur. At July 3, 2009, we
had no borrowings outstanding under the 2008 Credit Agreement, but we had $105.7 million of short-term debt
outstanding under our commercial paper program, which is supported by the 2008 Credit Agreement.

On June 9, 2009, we completed the issuance of $350 million in aggregate principal amount of 6.375% Notes
due June 15, 2019. Interest on the notes is payable on June 15 and December 15 of each year. We may redeem the
notes at any time in whole or, from time to time, in part at the “make-whole” redemption price. The “make-whole”
redemption price is equal to the greater of 100 percent of the principal amount of the notes being redeemed or the
sum of the present values of the remaining scheduled payments of the principal and interest (other than interest
accruing to the date of redemption) on the notes being redeemed, discounted to the redemption date on a
semi-annual basis (assuming a 360-day year consisting of twelve 30-day months) at the Treasury Rate, as defined,
plus 37.5 basis points. In each case, we will pay accrued interest on the principal amount of the notes being
redeemed to the redemption date. In addition, upon a change of control combined with a below-investment-grade
rating event, we may be required to make an offer to repurchase the notes at a price equal to 101 percent of the
aggregate principal amount of the notes repurchased, plus accrued interest on the notes repurchased to the date of
repurchase. We incurred $4.1 million in debt issuance costs and discounts related to the issuance of the notes, which
are being amortized on a straight-line basis over the life of the notes, which approximates the effective interest rate
method, and are reflected as a portion of interest expense in our Consolidated Statement of Income.

On December 5, 2007, we completed the issuance of $400 million in aggregate principal amount of
5.95% Notes due December 1, 2017. Interest on the notes is payable on June 1 and December 1 of each year. We
may redeem the notes at any time in whole or, from time to time, in part at the “make-whole” redemption price.
The “make-whole” redemption price is equal to the greater of 100 percent of the principal amount of the notes
being redeemed or the sum of the present values of the remaining scheduled payments of the principal and interest
(other than interest accruing to the date of redemption) on the notes being redeemed, discounted to the redemption
date on a semi-annual basis (assuming a 360-day year consisting of twelve 30-day months) at the Treasury Rate, as
defined, plus 30 basis points. In each case, we will pay accrued interest on the principal amount of the notes being
redeemed to the redemption date. In addition, upon a change of control combined with a below-investment-grade
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rating event, we may be required to make an offer to repurchase the notes at a price equal to 101 percent of the
aggregate principal amount of the notes repurchased, plus accrued interest on the notes repurchased to the date of
repurchase. In conjunction with the issuance of the notes, we entered into treasury lock agreements to protect
against fluctuations in forecasted interest payments resulting from the issuance of ten-year, fixed-rate debt due to
changes in the benchmark U.S. Treasury rate. In accordance with Statement of Financial Accounting Standards

No. 133, “Accounting for Derivative Instruments and Hedging Activities” (“Statement 133”), these agreements were
determined to be highly effective in offsetting changes in forecasted interest payments as a result of changes in the
benchmark U.S. Treasury rate. Upon termination of these agreements on December 6, 2007, we recorded a loss of
$5.5 million, net of income tax, in shareholders’ equity as a component of accumulated other comprehensive
income. This loss, along with $5.0 million in debt issuance costs, is being amortized on a straight-line basis over the
life of the notes, which approximates the effective interest rate method, and is reflected as a portion of interest
expense in our Consolidated Statement of Income.

On September 20, 2005, we completed the issuance of $300 million in aggregate principal amount of 5% Notes
due October 1, 2015. Interest on the notes is payable on April 1 and October 1 of each year. We may redeem the
notes in whole, or in part, at any time at the “make-whole” redemption price. The “make-whole” redemption price
is equal to the greater of 100 percent of the principal amount of the notes being redeemed or the sum of the present
values of the remaining scheduled payments of the principal and interest (other than interest accruing to the date of
redemption) on the notes being redeemed, discounted to the redemption date on a semi-annual basis (assuming a
360-day year consisting of twelve 30-day months) at the Treasury Rate, as defined, plus 15 basis points. In each
case, we will pay accrued interest on the principal amount of the notes being redeemed to the redemption date. We
incurred $4.1 million in debt issuance costs and discounts related to the issuance of the notes, which are being
amortized on a straight-line basis over a ten-year period and reflected as a portion of interest expense in our
Consolidated Statement of Income.

In February 1998, we completed the issuance of $150 million in aggregate principal amount of
6.35% Debentures due February 1, 2028. On December 5, 2007, we repurchased and retired $25.0 million in
aggregate principal amount of the debentures. On February 1, 2008, we redeemed $99.2 million in aggregate
principal amount of the debentures pursuant to the procedures for redemption at the option of the holders of the
debentures. We may redeem the remaining $25.8 million in aggregate principal amount of the debentures in whole,
or in part, at any time at a pre-determined redemption price.

In January 1996, we completed the issuance of $100 million in aggregate principal amount of 7% Debentures
due January 15, 2026. The debentures are not redeemable prior to maturity.

We have an automatically effective, universal shelf registration statement, filed with the SEC on June 3, 2009,
related to the potential future issuance of an indeterminate amount of securities, including debt securities, preferred
stock, common stock, fractional interests in preferred stock represented by depositary shares and warrants to
purchase debt securities, preferred stock or common stock.

We have uncommitted short-term lines of credit aggregating $10.0 million from various international banks, the
full amount of which was available on July 3, 2009. These lines provide for borrowings at various interest rates,
typically may be terminated upon notice, may be used on such terms as mutually agreed to by the banks and us, and
are reviewed annually for renewal or modification. These lines do not require compensating balances. We also have
a short-term commercial paper program in place, which we may utilize to satisfy short-term cash requirements and
which is supported by our 2008 Credit Agreement. As of July 3, 2009, we had $105.7 million of short-term debt
outstanding under our commercial paper program.

Our debt is currently rated “BBB+” by Standard and Poor’s Rating Group and “Baal” by Moody’s Investors
Service. We expect to maintain operating ratios, fixed-charge coverage ratios and balance sheet ratios sufficient for
retention of, or improvement to, these debt ratings. There are no assurances that our debt ratings will not be reduced
in the future. If our debt ratings are lowered below “investment grade,” then we may not be able to issue short-term
commercial paper, but may instead need to borrow under our credit facilities or pursue other options. In addition, if
our debt ratings are lowered below “investment grade,” then we may also be required to provide cash collateral to
support outstanding performance bonds. For a discussion of such performance bonds, see “Commercial
Commitments” below. We do not currently foresee losing our investment-grade debt ratings, but no assurances can
be given. If our debt ratings were downgraded, however, it could adversely impact, among other things, our future
borrowing costs and access to capital markets and our ability to receive certain types of contract awards.
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Contractual Obligations
At July 3, 2009, we had contractual cash obligations to repay debt, to purchase goods and services and to make
payments under operating leases. Payments due under these long-term obligations are as follows:

Obligations Due by Fiscal Year

2011 2013
and and After
Total 2010 2012 2014 2014
(Dollars in millions)
Longtermdebt.............. ... ... ........ $1,1780 $ 07 $ 13 $ 02 $1,175.8
Purchase obligations®® 000, 6833 6364 46.5 0.4 —
Operating lease commitments . ................ 120.7 29.5 37.0 25.0 29.2
Interest on long-term debt . . .................. 661.9 69.8 139.5 139.5 313.1
Total contractual cash obligations. .. ............ $2,643.9 $736.4 $2243 $165.1 $1,518.1

(1) Amounts did not include pension contributions and payments for various welfare and benefit plans because such amounts had not been
determined beyond fiscal 2009.

(2) The purchase obligations of $683.3 million included $476.3 million of purchase obligations related to our Government Communications
Systems segment, which were fully funded under contracts with the U.S. Government, and $194.2 million of these purchase obligations
related to cost-plus type contracts where our costs were fully reimbursable.

(3) Amounts did not include unrecognized tax benefits of $23.1 million.

Off-Balance Sheet Arrangements
In accordance with the definition under SEC rules, any of the following qualify as off-balance sheet arrangements:

* Any obligation under certain guarantee contracts;

* A retained or contingent interest in assets transferred to an unconsolidated entity or similar entity or similar
arrangement that serves as credit, liquidity or market risk support to that entity for such assets;

* Any obligation, including a contingent obligation, under certain derivative instruments; and

* Any obligation, including a contingent obligation, under a material variable interest held by the registrant in
an unconsolidated entity that provides financing, liquidity, market risk or credit risk support to the registrant,
or engages in leasing, hedging or research and development services with the registrant.

Currently we are not participating in transactions that generate relationships with unconsolidated entities or
financial partnerships, including variable interest entities, and we do not have any material retained or contingent
interest in assets as defined above. As of July 3, 2009, we did not have material financial guarantees or other
contractual commitments that are reasonably likely to adversely affect our results of operations, financial condition
or cash flows. In addition, we are not currently a party to any related party transactions that materially affect our
results of operations, financial condition or cash flows.

We have, from time to time, divested certain of our businesses and assets. In connection with these divestitures,
we often provide representations, warranties and/or indemnities to cover various risks and unknown liabilities, such
as environmental liabilities and tax liabilities. We cannot estimate the potential liability from such representations,
warranties and indemnities because they relate to unknown conditions. We do not believe, however, that the
liabilities relating to these representations, warranties and indemnities will have a material adverse effect on our
results of operations, financial condition or cash flows.

Due to our downsizing of certain operations pursuant to acquisitions, restructuring plans or otherwise, certain
properties leased by us have been sublet to third parties. In the event any of these third parties vacates any of these
premises, we would be legally obligated under master lease arrangements. We believe that the financial risk of
default by such sublessees is individually and in the aggregate not material to our results of operations, financial
position or cash flows.

Commercial Commitments

We have entered into commercial commitments in the normal course of business including surety bonds,
standby letter of credit agreements and other arrangements with financial institutions and customers primarily
relating to the guarantee of future performance on certain contracts to provide products and services to customers or
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to obtain insurance policies with our insurance carriers. At July 3, 2009, we had commercial commitments on
outstanding surety bonds, standby letters of credit and other arrangements, as follows:

Expiration of Commitments
by Fiscal Year

After
Total 2010 2011 2012 2012
(Dollars in millions)

Standby letters of credit used for:
Bids. ..o $ 03 $ 03 $— $ — $—
Down payments . .............. ... 17.2 17.2 — — —
Performance. . ........ .. ... .. ... .. . . .. 66.1 51.7 7.0 0.2 7.2
Warranty . ... ... 12.8 12.8 — e
96.4 82.0 7.0 0.2 7.2

Surety bonds used for:

Performance. ........... .. ... ... ... ... ... ... 441.0 365.5 25.5 500 —
441.0 365.5 25.5 50.0 —
Guarantees (Debt and Performance) . .................. — — — e —
Total commitments . .................ccuuieninean... $537.4 $4475 $325 $502 $7.2

The level of our total commercial commitments outstanding at July 3, 2009 of $537.4 million is significantly
higher than the $82.7 million outstanding at June 27, 2008. The increase is primarily attributable to our acquisition
of Wireless Systems. As is customary in bidding for and completing network infrastructure projects for public safety
systems, contractors are required to procure performance/bid bonds, standby letters of credit and surety bonds
(collectively, “Performance Bonds”). Such Performance Bonds normally have maturities of up to three years and are
standard in the industry as a way to provide customers a mechanism to seek redress if a contractor does not satisfy
performance requirements under a contract. A customer is permitted to draw on a Performance Bond if we do not
fulfill all terms of a project contract. In such an event, we would be obligated to reimburse the financial institution
that issued the Performance Bond for the amounts paid. It has been rare for Wireless Systems and its predecessors
to have a Performance Bond drawn upon. In addition, pursuant to the terms under which we procure Performance
Bonds, if our credit ratings are lowered below “investment grade,” then we may be required to provide collateral to
support a portion of the outstanding amount of Performance Bonds. Such a downgrade could increase the cost of the
issuance of Performance Bonds and could make it more difficult to procure Performance Bonds, which would
adversely impact our ability to compete for contract awards. Such collateral requirements could also result in less
liquidity for other operational needs or corporate purposes.

Financial Risk Management

In the normal course of doing business, we are exposed to the risks associated with foreign currency exchange
rates and changes in interest rates. We employ established policies and procedures governing the use of financial
instruments to manage our exposure to such risks.

Foreign Exchange and Currency: We use foreign exchange contracts and options to hedge both balance
sheet and off-balance sheet future foreign currency commitments. Factors that could impact the effectiveness of our
hedging programs for foreign currency include accuracy of sales estimates, volatility of currency markets and the
cost and availability of hedging instruments. A 10 percent adverse change in currency exchange rates for our foreign
currency derivatives held at July 3, 2009 would have an impact of approximately $0.2 million on the fair value of
such instruments. This quantification of exposure to the market risk associated with foreign exchange financial
instruments does not take into account the offsetting impact of changes in the fair value of our foreign denominated
assets, liabilities and firm commitments. See Note 19: Derivative Instruments and Hedging Activities in the Notes
for additional information.

Interest Rates: As of July 3, 2009, we have long-term debt obligations and short-term debt under our
commercial paper program subject to interest rate risk. Because the interest rates on our long-term debt obligations
are fixed, and because our long-term debt is not putable (redeemable at the option of the holders of the debt prior to
maturity), the interest rate risk associated with that debt on our results of operations is not material. We have a
short-term variable-rate commercial paper program in place, which we may utilize to satisfy short-term cash
requirements. We can give no assurances that interest rates will not change significantly or have a material effect on
our income or cash flows in fiscal 2010.
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Impact of Foreign Exchange

Approximately 25 percent of our international business was transacted in local currency environments in fiscal
2009 compared with 30 percent in fiscal 2008. The impact of translating the assets and liabilities of these operations
to U.S. dollars is included as a component of shareholders’ equity. At July 3, 2009, the cumulative translation
adjustment included in shareholders’ equity was a $17.5 million loss compared with a $46.5 million gain at June 27,
2008. We utilize foreign currency hedging instruments to minimize the currency risk of international transactions.
Gains and losses resulting from currency rate fluctuations did not have a material effect on our results in fiscal
2009, 2008 or 2007.

Impact of Inflation
To the extent feasible, we have consistently followed the practice of adjusting our prices to reflect the impact
of inflation on salaries and fringe benefits for employees and the cost of purchased materials and services. Inflation

and changing prices did not materially adversely impact our gross margin, revenue or operating income in fiscal
2009, 2008 or 2007.

CRITICAL ACCOUNTING POLICIES AND ESTIMATES

The following is not intended to be a comprehensive list of all of our accounting policies or estimates. Our
significant accounting policies are more fully described in Note 1: Significant Accounting Policies in the Notes. In
preparing our financial statements and accounting for the underlying transactions and balances, we apply our
accounting policies and estimates as disclosed in the Notes. We consider the policies and estimates discussed below
as critical to an understanding of our financial statements because their application places the most significant
demands on our judgment, with financial reporting results relying on estimates about the effect of matters that are
inherently uncertain and may change in subsequent periods. Specific risks for these critical accounting estimates are
described in the following paragraphs. The impact and any associated risks related to these estimates on our
business operations are discussed throughout this MD&A where such estimates affect our reported and expected
financial results. Senior management has discussed the development and selection of the critical accounting policies
and estimates and the related disclosure included herein with the Audit Committee of our Board of Directors.
Preparation of this Report requires us to make estimates and assumptions that affect the reported amount of assets
and liabilities, disclosure of contingent assets and liabilities at the date of our financial statements and the reported
amounts of revenue and expenses during the reporting period. Actual results may differ from those estimates.

Besides estimates that meet the “critical” accounting estimate criteria, we make many other accounting
estimates in preparing our financial statements and related disclosures. All estimates, whether or not deemed critical,
affect reported amounts of assets, liabilities, revenue and expenses as well as disclosures of contingent assets and
liabilities. Estimates are based on experience and other information available prior to the issuance of the financial
statements. Materially different results can occur as circumstances change and additional information becomes
known, including for estimates that we do not deem “critical.”

Revenue Recognition on Development and Production Contracts and Contract Estimates

A significant portion of our business is derived from development and production contracts, which are accounted
for under the provisions of the American Institute of Certified Public Accountants’ (“AICPA”) audit and accounting
guide, “Audits of Federal Government Contractors,” and the AICPA’s Statement of Position No. 81-1, “Accounting for
Performance of Construction-Type and Certain Production-Type Contracts” (“SOP 81-1"). Cost-reimbursable contracts
with the U.S. Government also are specifically accounted for in accordance with Accounting Research Bulletin No. 43,
Chapter 11, Section A, “Government Contracts, Cost-Plus-Fixed Fee Contracts” (“ARB 43”).

Revenue related to development and production contracts is recorded using the percentage-of-completion
method generally measured by the costs incurred on each contract to date against estimated total contract costs at
completion (‘“cost-to-cost”) with consideration given for risk of performance and estimated profit. The
percentage-of-completion method of revenue recognition is primarily used in our Government Communications
Systems and RF Communications segments. Revenue is recorded on certain development and production contracts
within our RF Communications segment using the units-of-delivery method rather than the cost-to-cost method.
Under the units-of-delivery method, sales and profits are recorded based on the ratio of actual units delivered to
estimated total units to be delivered under the contract. Amounts representing contract change orders, claims or
other items that may change the scope of a contract are included in revenue only when they can be reliably
estimated and realization is probable. Incentives or penalties and award fees applicable to performance on contracts
are considered in estimating sales and profit rates, and are recorded when there is sufficient information to assess
anticipated contract performance. Incentive provisions, which increase earnings based solely on a single significant
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event, generally are not recognized until the event occurs. Contracts generally are not segmented. If contracts are
segmented, we have determined that they meet the segmenting criteria stated in SOP 81-1.

Under the percentage-of-completion method of accounting, a single estimated total profit margin is used to
recognize profit for each contract over its entire period of performance. Recognition of profit on development and
production fixed-price contracts requires estimates of: the contract value or total contract revenue, the total cost at
completion and the measurement of progress toward completion. The estimated profit or loss on a contract is equal
to the difference between the estimated contract value and the estimated total cost at completion. Due to the
long-term nature of many of our programs, developing the estimated total cost at completion often requires
significant judgment. Factors that must be considered in estimating the work to be completed include labor
productivity and availability of labor, the nature and complexity of the work to be performed, availability and cost
of materials, subcontractor performance, the impact of delayed performance, availability and timing of funding from
the customer and the recoverability of claims outside the original contract included in any estimate to complete. We
review cost performance and estimates to complete on our ongoing contracts at least quarterly and, in many cases,
more frequently. If a change in estimated cost to complete a contract is determined to have an impact on contract
earnings, we will record a positive or negative adjustment to estimated earnings when identified. Revenue and
profits on a cost-reimbursable contract are recognized when allowable costs are incurred in an amount equal to the
allowable costs plus the profit on those costs. These profits may be at a fixed or variable percentage of allowable
costs, depending on the contract fee arrangement. Thus, cost-reimbursable contracts generally are not subject to the
same estimation risks that affect fixed-price contracts. We have not made any material changes in the methodologies
used to recognize revenue on development and production contracts or to estimate our costs related to development
and production contracts in the past three fiscal years.

As of July 3, 2009, the amount of unbilled costs and accrued earnings on fixed-price contracts classified as
Inventory in our Consolidated Balance Sheet was $305.0 million compared with $215.5 million as of June 27, 2008.
These amounts include gross costs and accrued income, which is netted against billings and progress payments. A
significant change in an estimate on one or more programs could have a material effect on our statement of
financial position and results of operations. For example, a one percent variance in our estimate of accrued income
booked as of July 3, 2009 on all open fixed-price contracts would impact our pre-tax income and our revenue from
product sales and services by $12.1 million.

Provisions for Excess and Obsolete Inventory Losses

We value our inventory at the lower of cost or market. We balance the need to maintain prudent inventory
levels to ensure competitive delivery performance with the risk of excess or obsolete inventory due to changing
technology and customer requirements. We regularly review inventory quantities on hand and record a provision for
excess and obsolete inventory primarily based on our estimated forecast of product demand, anticipated end of
product life and production requirements. The review of excess and obsolete inventory applies to all of our business
segments. Several factors may influence the sale and use of our inventories, including our decision to exit a product
line, technological change and new product development. These factors could result in a change in the amount of
obsolete inventory quantities on hand. Additionally, our estimates of future product demand may prove to be
inaccurate, in which case we may have understated or overstated the provision required for excess and obsolete
inventory. In the future, if we determine that our inventory is overvalued, we would be required to recognize such
costs in the “Cost of product sales” line item in our Consolidated Statement of Income at the time of such
determination. In the case of goods which have been written down below cost at the close of a fiscal year, such
reduced amount is to be considered the cost for subsequent accounting purposes. We have not made any material
changes in the reserve methodology used to establish our inventory loss reserves during the past three fiscal years.

As of July 3, 2009, our reserve for excess and obsolete inventory was $68.3 million, or 10.1 percent of our
gross inventory balance, which compares with our reserve of $44.2 million, or 8.5 percent of our gross inventory
balance, as of June 27, 2008. We recorded $8.6 million, $12.4 million and $19.3 million in inventory write-downs
that either reduced our reserve for excess and obsolete inventory or our income from continuing operations before
income taxes during fiscal 2009, 2008 and 2007, respectively. Although we make every reasonable effort to ensure
the accuracy of our forecasts of future product demand, including the impact of planned future product launches,
any significant unanticipated changes in demand or technological developments could have a significant impact on
the value of our inventory and our reported operating results.

Goodwill
In accordance with Statement of Financial Accounting Standards No. 142, “Goodwill and Other Intangible
Assets” (“Statement 142”), goodwill is not amortized. Under the provisions of Statement 142, we are required to
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perform annual (or under certain circumstances, more frequent) impairment tests of our goodwill. We test goodwill
for impairment using a two-step process. The first step is to identify potential impairment by comparing the fair
value of each of our reporting units, which we define as our business segments, with its net book value, including
goodwill, adjusted for allocations of corporate assets and liabilities as appropriate. If the fair value of a reporting
unit exceeds its adjusted net book value, goodwill of the reporting unit is considered not impaired and the second
step of the impairment test is unnecessary. If the adjusted net book value of a reporting unit exceeds its fair value,
the second step of the goodwill impairment test compares the implied fair value of the reporting unit’s goodwill
with the carrying amount of that goodwill. If the carrying amount of the reporting unit’s goodwill exceeds the
implied fair value of that goodwill, an impairment loss is recognized in an amount equal to that excess. The implied
fair value of goodwill is determined in the same manner as the amount of goodwill recognized in a business
combination. The fair value of the reporting unit is allocated to all of the assets and liabilities of that unit, including
any unrecognized intangible assets, as if the reporting unit had been acquired in a business combination and the fair
value of the reporting unit was the purchase price paid to acquire the reporting unit.

We estimate fair values of our reporting units based on projected cash flows, and sales and earnings multiples
applied to the latest twelve months’ sales and earnings of our reporting units. Projected cash flows are based on our
best estimate of future sales, operating costs and balance sheet metrics reflecting our view of the financial and
market conditions of the underlying business; and the resulting cash flows are discounted using an appropriate
discount rate which reflects the risk in the forecasted cash flows. The sales and earnings multiples applied to the
sales and earnings of our reporting units are based on current multiples of sales and earnings for similar businesses,
and based on sales and earnings multiples paid for recent acquisitions of similar businesses made in the
marketplace. We then assess whether any implied control premium, based on a comparison of fair value based
purely on our stock price and outstanding shares with fair value determined by using all of the above-described
models, is reasonable. We have not made any material changes during the past three fiscal years in the methodology
used in the assessment of whether or not goodwill is impaired.

In the fourth quarter of fiscal 2009, we performed our annual impairment tests of our reporting units’ goodwill.
Because of the global recession and postponement of capital projects which significantly weakened demand, and the
general decline of peer company valuations impacting our valuation, we determined that goodwill in our Broadcast
Communications segment was impaired. As a result, we recorded a $160.9 million non-cash charge for the
impairment of goodwill. See Note 8: Goodwill and Note 22: Impairment of Goodwill and Other Long-Lived Assets
for additional information regarding goodwill, including impairment of our Broadcast Communications segment’s
goodwill.

Goodwill in our Consolidated Balance Sheet as of July 3, 2009 and June 27, 2008 was $1,507.1 million and
$1,262.5 million, respectively. Although we make reasonable efforts to ensure the accuracy of our estimate of the fair
value of our reporting units, future changes in the assumptions used to make these estimates or a further decline in
industry conditions could result in the recording of additional impairment losses in our Broadcast Communications
segment.

Income Taxes and Tax Valuation Allowances

We record the estimated future tax effects of temporary differences between the tax basis of assets and
liabilities and amounts reported in our Consolidated Balance Sheet, as well as operating loss and tax credit
carryforwards. We follow very specific and detailed guidelines in each tax jurisdiction regarding the recoverability
of any tax assets recorded on the balance sheet and provide necessary valuation allowances as required. Future
realization of deferred tax assets ultimately depends on the existence of sufficient taxable income of the appropriate
character (for example, ordinary income or capital gain) within the carryback or carryforward periods available
under the tax law. We regularly review our deferred tax assets for recoverability based on historical taxable income,
projected future taxable income, the expected timing of the reversals of existing temporary differences and tax
planning strategies. We have not made any material changes in the methodologies used to determine our tax
valuation allowances during the past three fiscal years.

Our Consolidated Balance Sheet as of July 3, 2009 includes a current deferred tax asset of $117.2 million and
a non-current deferred tax asset of $85.3 million. This compares with a current deferred tax asset of $103.9 million
and a non-current deferred tax liability of $42.5 million as of June 27, 2008. For all jurisdictions for which we have
net deferred tax assets, we expect that our existing levels of pre-tax earnings are sufficient to generate the amount of
future taxable income needed to realize these tax assets. Our valuation allowance related to deferred income taxes,
which is reflected in our Consolidated Balance Sheet, was $72.5 million as of July 3, 2009 and $84.4 million as of
June 27, 2008. Although we make reasonable efforts to ensure the accuracy of our deferred tax assets, if we
continue to operate at a loss in certain jurisdictions or are unable to generate sufficient future taxable income, or if
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there is a material change in the actual effective tax rates or time period within which the underlying temporary
differences become taxable or deductible, or if the potential impact of tax planning strategies changes, we could be
required to increase the valuation allowance against all or a significant portion of our deferred tax assets resulting in
a substantial increase in our effective tax rate and a material adverse impact on our operating results.

Impact of Recently Issued Accounting Pronouncements

Accounting pronouncements that have recently been issued but have not yet been implemented by us are
described in Note 2: Accounting Changes or Recent Accounting Pronouncements in the Notes, which describes the
potential impact that these pronouncements are expected to have on our results of operations, financial condition and
cash flows.

FORWARD-LOOKING STATEMENTS AND FACTORS THAT MAY AFFECT FUTURE RESULTS

The following are some of the factors we believe could cause our actual results to differ materially from our
historical results or our current expectations or projections. Other factors besides those listed here also could
adversely affect us. See “Item 1A. Risk Factors” of this Report for more information regarding factors that might
cause our results to differ materially from those expressed in or implied by the forward-looking statements contained
in this Report.

* We depend on U.S. Government customers for a significant portion of our revenue, and the loss of this
relationship or a shift in U.S. Government funding priorities could have adverse consequences on our future
business.

* We depend significantly on our U.S. Government contracts, which often are only partially funded, subject to
immediate termination, and heavily regulated and audited. The termination or failure to fund one or more of
these contracts could have an adverse impact on our business.

* We enter into fixed-price contracts that could subject us to losses in the event of cost overruns or a
significant increase in inflation.

* We derive a substantial portion of our revenue from international operations and are subject to the risks of
doing business internationally, including fluctuations in currency exchange rates.

* We may not be successful in obtaining the necessary export licenses to conduct certain operations abroad,
and Congress may prevent proposed sales to certain foreign governments.

* Our future success will depend on our ability to develop new products and technologies that achieve market
acceptance in our current and future markets.

* We participate in markets that are often subject to uncertain economic conditions, which makes it difficult to
estimate growth in our markets and, as a result, future income and expenditures.

* We cannot predict the consequences of future geo-political events, but they may adversely affect the markets
in which we operate, our ability to insure against risks, our operations or our profitability.

* We have made, and may continue to make, strategic acquisitions that involve significant risks and
uncertainties.

* Disputes with our subcontractors and the inability of our subcontractors to perform, or our key suppliers to
timely deliver our components or parts, could cause our products to be produced in an untimely or
unsatisfactory manner.

* Third parties have claimed in the past and may claim in the future that we are infringing directly or
indirectly upon their intellectual property rights, and third parties may infringe upon our intellectual property
rights.

* The outcome of litigation or arbitration in which we are involved is unpredictable and an adverse decision in
any such matter could have a material adverse effect on our financial condition and results of operations.

* We are subject to customer credit risk.

* We face certain significant risk exposures and potential liabilities that may not be covered adequately by
insurance or indemnity.

» Changes in our effective tax rate may have an adverse effect on our results of operations.

* The effects of the recession in the United States and general downturn in the global economy could have an
adverse impact on our business, operating results or financial condition.

* We have significant operations in Florida and other locations that could be materially and adversely impacted
in the event of a natural disaster or other significant disruption.

* Changes in future business conditions could cause business investments and/or recorded goodwill to become
impaired, resulting in substantial losses and write-downs that would reduce our results of operations.

* In order to be successful, we must attract and retain key employees, and failure to do so could seriously harm
us.
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ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK.

In the normal course of doing business, we are exposed to the risks associated with foreign currency exchange
rates and changes in interest rates. We employ established policies and procedures governing the use of financial
instruments to manage our exposure to such risks. For a discussion of such policies and procedures and the related
risks, see “Financial Risk Management” in “Item 7. Management’s Discussion and Analysis of Financial Condition
and Results of Operations” of this Report, which is incorporated by reference into this Item 7A.
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MANAGEMENT’S REPORT ON INTERNAL CONTROL
OVER FINANCIAL REPORTING

The management of Harris Corporation (the “Company”) is responsible for establishing and maintaining
adequate internal control over financial reporting as such term is defined in Rules 13a-15(f) and 15d-15(f) under the
Securities Exchange Act of 1934, as amended. The Company’s internal control over financial reporting is designed
to provide reasonable assurance, based on an appropriate cost-benefit analysis, regarding the reliability of financial
reporting and the preparation of financial statements for external purposes in accordance with U.S. generally
accepted accounting principles. The Company’s internal control over financial reporting includes those policies and
procedures that: (i) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the
transactions and dispositions of the assets of the Company; (ii) provide reasonable assurance that transactions are
recorded as necessary to permit preparation of financial statements in accordance with U.S. generally accepted
accounting principles, and that receipts and expenditures of the Company are being made only in accordance with
authorizations of management and directors of the Company; and (iii) provide reasonable assurance regarding
prevention or timely detection of unauthorized acquisition, use or disposition of the Company’s assets that could
have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect
misstatements. Therefore, even those systems determined to be effective can provide only reasonable assurance with
respect to financial statement preparation and presentation. Also, projections of any evaluation of effectiveness to
future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that
the degree of compliance with the policies or procedures may deteriorate.

Management, with the participation of our Chief Executive Officer and Chief Financial Officer, assessed the
effectiveness of the Company’s internal control over financial reporting as of July 3, 2009. In making this
assessment, management used the criteria set forth by the Committee of Sponsoring Organizations of the Treadway
Commission (COSO) in Internal Control-Integrated Framework. Based on management’s assessment and those
criteria, management concluded that the Company maintained effective internal control over financial reporting as of
July 3, 2009.

Management excluded from its assessment of the effectiveness of the Company’s internal control over financial
reporting the internal controls of the Tyco Electronics wireless systems business (“Wireless Systems”), which was
acquired by the Company during the fourth quarter of fiscal 2009. Wireless Systems is included in the 2009
consolidated financial statements of the Company. Wireless Systems constituted $883.1 million and $597.5 million
of total assets and net assets, respectively, as of July 3, 2009. Wireless Systems’ revenue was $47.3 million for the
year ended July 3, 2009. Wireless Systems’ total assets and net assets as of July 3, 2009 were 19.8 percent and
32.0 percent of the Company’s total assets and net assets, respectively. Wireless Systems’ revenue for the year ended
July 3, 2009 was 0.9 percent of the Company’s total revenue. Management will include the internal controls of
Wireless Systems in its assessment of the effectiveness of the Company’s internal control over financial reporting
for fiscal 2010.

The Company’s independent registered public accounting firm, Ernst & Young LLP, has issued a report on the
effectiveness of the Company’s internal control over financial reporting. This report appears on page 58 of this
Annual Report on Form 10-K.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Shareholders of Harris Corporation

We have audited the accompanying consolidated balance sheets of Harris Corporation as of July 3, 2009 and
June 27, 2008, and the related consolidated statements of income, cash flows, and comprehensive income and
shareholders’ equity, for each of the three years in the period ended July 3, 2009. Our audits also included the
financial statement schedule listed in the Index at Item 15(2). These financial statements and schedule are the
responsibility of the Company’s management. Our responsibility is to express an opinion on these financial
statements and schedule based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether the financial statements are free of material misstatement. An audit includes examining, on a test basis,
evidence supporting the amounts and disclosures in the financial statements. An audit also includes assessing the
accounting principles used and significant estimates made by management, as well as evaluating the overall
financial statement presentation. We believe that our audits provide a reasonable basis for our opinion.

In our opinion, the financial statements referred to above present fairly, in all material respects, the
consolidated financial position of Harris Corporation at July 3, 2009 and June 27, 2008, and the consolidated results
of its operations and its cash flows for each of the three years in the period ended July 3, 2009, in conformity with
U.S. generally accepted accounting principles. Also, in our opinion, the related financial statement schedule, when
considered in relation to the basic financial statements taken as a whole, presents fairly in all material respects the
information set forth therein.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States), Harris Corporation’s internal control over financial reporting as of July 3, 2009, based on criteria
established in Internal Control-Integrated Framework issued by the Committee of Sponsoring Organizations of the
Treadway Commission and our report dated August 31, 2009 expressed an unqualified opinion thereon.

/s/ ERrRNST & Young LLP
Certified Public Accountants

West Palm Beach, Florida
August 31, 2009
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Shareholders of Harris Corporation

We have audited Harris Corporation’s internal control over financial reporting as of July 3, 2009, based on
criteria established in Internal Control — Integrated Framework issued by the Committee of Sponsoring
Organizations of the Treadway Commission (the COSO criteria). Harris Corporation’s management is responsible
for maintaining effective internal control over financial reporting, and for its assessment of the effectiveness of
internal control over financial reporting included in the accompanying Management’s Report on Internal Control
Over Financial Reporting. Our responsibility is to express an opinion on the company’s internal control over
financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether effective internal control over financial reporting was maintained in all material respects. Our audit included
obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness
exists, testing and evaluating the design and operating effectiveness of internal control based on the assessed risk,
and performing such other procedures as we considered necessary in the circumstances. We believe that our audit
provides a reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed to provide reasonable assurance
regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles. A company’s internal control over financial reporting
includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail,
accurately and fairly reflect the transactions and dispositions of the assets of the company; (2) provide reasonable
assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance
with generally accepted accounting principles, and that receipts and expenditures of the company are being made
only in accordance with authorizations of management and directors of the company; and (3) provide reasonable
assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s
assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect
misstatements. Also, projections of any evaluation of effectiveness to future periods are subject to the risk that
controls may become inadequate because of changes in conditions, or that the degree of compliance with the
policies or procedures may deteriorate.

As indicated in the accompanying Management’s Report on Internal Control Over Financial Reporting,
management’s assessment of and conclusion on the effectiveness of internal control over financial reporting did not
include the internal controls of the Tyco Electronics wireless systems business (“Wireless Systems”), which is
included in the 2009 consolidated financial statements of Harris Corporation. Wireless Systems constituted
$883.1 million and $597.5 million of total assets and net assets, respectively, as of July 3, 2009 and $47.3 million of
revenues for the year then ended. Our audit of internal control over financial reporting of Harris Corporation also
did not include an evaluation of the internal controls over Wireless Systems.

In our opinion, Harris Corporation maintained, in all material respects, effective internal control over financial
reporting as of July 3, 2009, based on the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States), the consolidated balance sheets of Harris Corporation as of July 3, 2009 and June 27, 2008, and the
related consolidated statements of income, cash flows, and comprehensive income and shareholders’ equity, for each
of the three years in the period ended July 3, 2009 of Harris Corporation and our report dated August 31, 2009
expressed an unqualified opinion thereon.

/s/ ERrNST & Young LLP
Certified Public Accountants

West Palm Beach, Florida
August 31, 2009
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CONSOLIDATED STATEMENT OF INCOME

Fiscal Years Ended
2009 2008 2007
(In millions, except per share amounts)

Revenue from product sales and services
Revenue from product sales . ......... ... ... ... ... . . . . ... $39153 $3,5442 $2937.6
Revenue from SErviCes . . .. .ot v it i 1,089.7 1,051.9 800.3

5,005.0 4,596.1 3,737.9

Cost of product sales and services

Costof product sales . ... ..........iiiiiiin ., (2,498.0) (2,289.7) (1,826.3)
CoSt Of SEIVICES . . . vttt e e (922.2) (855.9) (693.5)
(3,420.2) (3,145.6)  (2,519.8)
Engineering, selling and administrative eXpenses . . . .. ...........oov.o.... (791.3) (746.5) (656.7)
Impairment of goodwill and other long-lived assets . . ................... (255.5) — —
Non-operating income (10SS) . . . ... oottt 3.1 114 (16.2)
INterest iNCOME. . . . .t 32 5.2 11.8
Interest eXPense . . . . ...t (52.8) (53.1) (38.9)
Income from continuing operations before income taxes ................. 485.3 667.5 518.1
Income taxes . ... ...ttt (172.9) (214.0) (170.9)
Income from continuing Operations . . . . . ......c.vvviititn. ., 3124 453.5 347.2
Discontinued operations (including a $62.6 million loss on disposition), net of
INCOME LAXES. + o v v vttt et e e e ettt e e e ettt e e e e (274.5) (9.3) 133.2
NEtiNCOME . . .\ttt et e e e e $ 379 § 4442 $§ 4804
Net income per common share
Basic
Continuing OPErationS . . . ..o\ttt ettt et $ 236 $ 339 §$§ 262
Discontinued Operations. . . ... .. ... (2.07) (0.07) 1.01
$ 029 $ 332 $§ 363
Diluted
Continuing OPerations . . . .. ..ot v vttt et $ 235 $ 333 $ 249
Discontinued Operations. . . ... ...ttt (2.07) (0.07) 0.94

$§ 028 $ 326 $ 343

See accompanying Notes to Consolidated Financial Statements.
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CONSOLIDATED BALANCE SHEET

July 3, June 27,
2009 2008
(In millions, except shares)
Assets
Current Assets
Cash and cash equivalents. . . ... ... e $ 281.2 $ 2745
Marketable equity SECUTItIES . . . . . ...t 33 19.3
Receivables . ... ... 770.8 679.9
INVENLOTIES . . . . oo 607.2 476.0
Income taxes receivable . . ... ... ... ... ... 21.0 —
Current deferred InCOME taXeS. . . . . o v ittt e e et et e e e e 117.2 103.9
Other CUITENt @SSELS . . . o vt v e e et e et e et it e e et e et e e et et e 58.7 56.7
Current assets of discontinued OPerations. . . . ... ...ttt vttt — 442.2
Total CUITENt ASSELS . . . . v ottt e et e e e e e 1,859.4 2,052.5
Non-current Assets
Property, plant and equipment . . . . . ... ... 543.2 407.2
Goodwill . . .. e 1,507.1 1,262.5
Intangible assets . . . ... ..o 335.6 236.9
Non-current deferred inCoOme taxes . .. ... ... ...ttt 85.3 —
Other NON-CUITENE ASSELS . . . . o o\ttt e et e e e e et e e e e e e e e e e e e 134.5 162.7
Non-current assets of discontinued operations . ..................ouueiioo. .. — 505.7
Total NON-CUITENT ASSELS . . . . o oot e e 2,605.7 2,575.0

$4,465.1 $4,627.5

Liabilities and Shareholders’ Equity
Current Liabilities

Short-term debt. . . ... .o $ 105.7 $ 03
Accounts payable . . . ... 368.0 309.3
Compensation and benefits . ... ... ... 224.9 170.6
Other accrued IBIMS . . . . . ittt e e e e e e e e e 288.7 192.3
Advance payments and unearned INCOME . . . . . ..ttt 121.7 100.2
Income taxes payable . . .. ... ... — 22.4
Current portion of long-term debt . ... ... ... 0.7 0.7
Current liabilities of discontinued operations . .. ............... .. .. ... ... ..., — 1954
Total current liabilitieS . . . . . . . . o 1,109.7 991.2
Non-current Liabilities
Non-current deferred inCome taxes . .. ... ... ...ttt — 42.5
Long-term debt. . . ... . 1,177.3 828.0
Long-term contract liability. . . . ... ... ... .. . 145.6 —
Other long-term liabilities . . . .. ... .. 163.4 160.3
Non-current liabilities of discontinued operations. . ............... ...t — 1.2
Total non-current liabilities . . . .. .. .. i 1,486.3 1,032.0
Minority interest in discontinued Operations. . . .. ........ ottt — 330.3
Shareholders’ Equity
Preferred stock, without par value; 1,000,000 shares authorized; none issued .......... — —
Common stock, $1.00 par value; 500,000,000 shares authorized; issued and outstanding
131,370,702 shares at July 3, 2009 and 133,594,320 shares at June 27, 2008. ........ 131.4 133.6
Other capital. . . . ... 466.3 453.6
Retained earnings . . . . . ..o oottt 1,322.8 1,660.8
Accumulated other comprehensive income (10ss) . .. ............. .. (51.4) 26.0
Total shareholders’ equity . .. ... ... ...ttt 1,869.1 2,274.0

$4,465.1 $4,627.5

See accompanying Notes to Consolidated Financial Statements.
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CONSOLIDATED STATEMENT OF CASH FLOWS

Operating Activities

NEtINCOME . . . . oottt e e e e e e e e e e e

Adjustments to reconcile net income to net cash provided by (used in) operating activities:

Depreciation and amortization . . . . . ... ...t e e
Purchased in-process research and development write-off . .. ................... ...
Share-based COMPENSAION . . . . . . .ottt e
Non-current deferred InCOME tAXES . . . . . o v vttt et e e e e e
Gain on AuthenTec, Inc. warrants. . . . .. ... .. ... .. i
Gain on the sale of securities available-for-sale ... .............................
Impairment of securities available-for-sale. . ... ...... ... ... ... . ... ... ... ..
Impairment of goodwill and other long-lived assets . ............... ... .........
Gain on the combination with Stratex Networks, Inc. . ... ........ . ... . ... ........
Minority interest in discontinued operations, net of income taxes . . ... ...............
Loss on disposition of discontinued operations. . . .. .. ........ .ottt

(Increase) decrease in:
Accounts and notes receivable . . . ... L L
INVentories. . . . . ..o

Increase (decrease) in:
Accounts payable and accrued eXpenses . . . ...
Advance payments and unearned inCOme. . . . .. ... ...t
Income taxes . . . . . ..t

Other . . o

Net cash provided by operating activities . . . . ... ... ..ttt

Investing Activities
Cash paid for acquired bUSINESSES . . . . . . ..ot e
Cash received in the combination with Stratex Networks, Inc. .. ........ ... ... .....
Additions of property, plant and equipment. . . . .. ... ...
Additions of capitalized software. . . .. .. ... ...
Cash paid for short-term investments available-for-sale. . . . ........ ... ... ... .....
Proceeds from the sale of short-term investments available-for-sale . . ... ...............
Proceeds from the sale of securities available-for-sale . ........... ... ... ... .....

Net cash used in investing activities . ... ... ... ... ..ttt

Financing Activities
Proceeds from borrowings. . . . . .. ...
Repayment of borrowings . . . . . . ..o i e
Payment of treasury lock . . ... ... ...
Proceeds from exercise of employee Stock Options. . . .. ... i
Repurchases of common Stock. . . ... ... .
Cash dividends . . . .. ...
Cash decrease related to spin-off of Harris Stratex Networks, Inc. . . . ..... ... ... .....

Net cash provided by (used in) financing activities . . .. ... ........ ..ttt .
Effect of exchange rate changes on cash and cash equivalents . ........................

Net increase (decrease) in cash and cash equivalents . . ... .........................
Cash and cash equivalents, beginning of year . . .. ... ...... ... .. ... ... ... ..........

Cash and cash equivalents,end of year. . . . .......... .. ... ... . .. ... . . ...,
Less cash and cash equivalents of discontinued operations. . ... .....................

Cash and cash equivalents of continuing operations, end of year . . ... ................

Supplemental disclosure of non-cash investing and financing activities:
Formation and combination of Harris Stratex Networks, Inc.:
Contribution of 43% of Harris Microwave Communications Division assets and
liabilities to the former shareholders of Stratex Networks, Inc. .. ..............

57% of the fair value of Stratex Networks, Inc. received by Harris Corporation . . . . ..
Common stock issued in exchange for 3.5% convertible debentures, due fiscal 2023. . . . .

Distribution of Harris Stratex Networks, Inc. common stock owned by Harris Corporation
to Harris Corporation shareholders. . .. ....... ... ... . .. .. ...

See accompanying Notes to Consolidated Financial Statements.
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Fiscal Years Ended

2009 2008 2007
(In millions)

$ 379 $4442 $4804
177.7 172.2 135.2
7.0 1.4 15.3
41.9 38.2 28.7
47.2) “@.7) (16.3)
— (5.6) —

— 9.8) —

7.6 — —
556.5 — —
— — (163.4)
(162.5) (7.2) (10.5)
62.6 — —
32.7 (105.7) 91.9)
(68.3) (51.3) (46.0)
72.1 65.3 91.0
(17.2) 17.9 (1.2)
(41.3) (6.6) 12.5
7.3 7.2 9.2
666.8 555.5 443.0
(745.3) (19.4) (404.6)
— — 33.1
(98.7) (112.9) (88.8)
(23.1) (33.3) (40.3)
(1.2) 9.3) (356.0)
3.7 26.6 473.7

— 13.7 —
(864.6) (134.6) (382.9)
531.8 460.5 442.0
(81.4) (599.4) (39.3)
— (8.8) —

5.6 45.2 35.7
(132.3) (234.6) (251.3)
(106.6) (81.5) (58.2)
(100.0) — —
117.1 (418.6) 128.9
(8.1) (0.6) 2.0)
(88.8) 1.7 187.0
370.0 368.3 181.3
281.2 370.0 368.3
— (95.5) (69.2)
$2812 $2745 $299.1
$8 — 8 —  $(117.9)
$ — $ — $2813
$§ — $1635 $§ —
$1731 ¢ — $ —




CONSOLIDATED STATEMENT OF COMPREHENSIVE INCOME AND SHAREHOLDERS’ EQUITY

Accumulated
Other
Common Other Retained  Comprehensive
Stock Capital  Earnings Income (Loss) Total
(In millions, except share and per share amounts)

Balance at June 30,2006 . ............. ... ... ... . . ... .. ... $132.8  $264.8 $1,252.8 $ 117 $1,662.1
NEtinCOMe . . . o vttt e e e e e — — 480.4 — 480.4
Foreign currency translation ... .......... ... ... ... . . ... ... .. — — — 12.5 12.5
Net unrealized gain on hedging derivatives, net of income taxes of $(0.0). . . . — — — 0.1 0.1
Net unrealized loss on securities available-for-sale, net of income taxes of

B(9.9) .. — — — 16.7 16.7
Comprehensive iNCOMe . . ... ...ttt 509.7
Adjustment for initial implementation of Statement 158, net of income taxes

of $10.8. . .. — — — (22.4) (22.4)
Shares issued under stock incentive plans. . ... ......... .. ... ...... 1.7 37.1 — — 38.8
Share-based compensation eXpense . . . . ... ... — 24.6 — — 24.6
Debt converted to shares of common stock. . .. .................... — 0.5 — — 0.5
Repurchases and retirement of common stock . . .. .................. 4.9) (43.9) (202.5) — (251.3)
Cash dividends ($0.44 per share) ... ......... ... .. ... ... — — (58.2) — (58.2)
Balance at June 29,2007 . .. ... ... ... ... ... 129.6 283.1 1,472.5 18.6 1,903.8
NELINCOME . . v v oot e e et e e e e e e e e e e — — 4442 — 4442
Foreign currency translation ... ........... ... ... ... . ... — — — 222 222
Net unrealized loss on hedging derivatives, net of income taxes of $0.7 . . . .. — — — (L.1) (1.1)
Net unrealized loss on securities available-for-sale, net of income taxes of

7 T — — — (11.9) (11.9)
Loss on treasury lock, net of income taxes of $3.2. . ... .............. — — — (5.2) (5.2)
Net unrecognized pension obligation, net of income taxes of $(1.6). .. ... .. — — — 34 34
Comprehensive iNCOME . . . . ..ottt e e 451.6
Shares issued under stock incentive plans. . . . ............ ... .. .. 1.4 379 — — 39.3
Share-based compensation eXPense . . . . . . ...ttt e e — 31.8 — — 31.8
Debt converted to shares of common stock. . .. .................... 6.6 156.9 — — 163.5
Repurchases and retirement of common stock . . .. ........... ... ... (4.0 (56.1) (174.5) — (234.6)
Adjustment for initial implementation of FIN48 . . .. ................ — — 0.1 — 0.1
Cash dividends ($0.60 pershare) . . ... ...........viuiieinnr. .. — — (81.5) — (81.5)
Balance at June 27,2008 . ... .......... . ... ... 133.6 453.6 1,660.8 26.0 2,274.0
NELINCOME . . . vttt et e e e e e e e e e e e — — 379 — 379
Foreign currency translation ... ......... ... .. ... ... ... — — — (64.0) (64.0)
Net unrealized gain on hedging derivatives, net of income taxes of $(1.4). . . . — — — 23 23
Net unrealized loss on securities available-for-sale, net of income taxes of

B3 — — — (5.0) (5.0
Amortization of loss on treasury lock, net of income taxes of $(0.4) .. ... .. — — — 0.6 0.6
Net unrecognized pension obligation, net of income taxes of $6.9. ... ... .. — — — (11.3) (11.3)
Comprehensive 10Ss. . . ... .. (39.5)
Shares issued under stock incentive plans. . ... ........ ... .. ....... 0.5 7.2 7.7
Share-based compensation eXpense . . . . ... ... — 39.2 — — 392
Repurchases and retirement of common stock . . .. .................. 2.7) (33.7) (95.9) — (132.3)
Spin-off of Harris Stratex Networks, Inc. . . . ........ ... .. ... ...... — — (173.1) — (173.1)
Cash dividends ($.80 pershare) . ... ...t — — (106.6) — (106.6)
Statement 158 transition adjustment . ... ......... ... .. . . ... — — 0.3) — 0.3)
Balance at July 3,2009. . . ... ... $1314  $466.3  $1,322.8 $(51.4) $1,869.1

See accompanying Notes to Consolidated Financial Statements.
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NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
NOTE 1: SIGNIFICANT ACCOUNTING POLICIES

Principles of Consolidation — Our Consolidated Financial Statements include the accounts of Harris
Corporation and its consolidated subsidiaries. As used in these Notes to Consolidated Financial Statements (these
“Notes”), the terms “Harris,” “we,” “our” and “us” refer to Harris Corporation and its consolidated subsidiaries.
Significant intercompany transactions and accounts have been eliminated.

In the fourth quarter of fiscal 2009, in connection with the May 27, 2009 spin-off (the “Spin-off”) in the form
of a taxable pro rata dividend to our shareholders of all the shares of Harris Stratex Networks, Inc. (“HSTX”)
common stock owned by us, we eliminated as a reporting segment our former HSTX segment, which is reported as
discontinued operations in this Report. Until the Spin-off, HSTX (formerly our Microwave Communications
segment), a provider of wireless network solutions, was our majority-owned subsidiary, and HSTX’s results of
operations and financial position were consolidated into our financial statements. Subsequent to the Spin-off, we no
longer own an equity interest in HSTX and, therefore, HSTX no longer constitutes part of our business operations.
In accordance with Financial Accounting Standards Board (“FASB”) Statement of Financial Accounting Standards
No. 144, “Accounting for the Impairment or Disposal of Long-Lived Assets” (“Statement 144”), our historical
financial results have been restated to account for HSTX as discontinued operations for all periods presented in this
Annual Report on Form 10-K (this “Report”). See Note 3: Discontinued Operations for additional information
regarding discontinued operations.

Unless otherwise specified, disclosures in the Notes relate solely to our continuing operations.

Use of Estimates — Our Consolidated Financial Statements have been prepared in conformity with
U.S. generally accepted accounting principles and require management to make estimates and assumptions. These
assumptions affect the reported amounts of assets and liabilities and disclosure of contingent assets and liabilities at
the date of the Consolidated Financial Statements and the reported amounts of revenue and expenses during the
reporting period. These estimates are based on experience and other information available prior to issuance of the
Consolidated Financial Statements. Materially different results can occur as circumstances change and additional
information becomes known.

Fiscal Year — Our fiscal year ends on the Friday nearest June 30. Fiscal 2009 includes 53 weeks. Each of
fiscal 2008 and 2007 includes 52 weeks.

Cash and Cash Equivalents — Cash equivalents are temporary cash investments with a maturity of three or
fewer months when purchased. These investments include accrued interest and are carried at the lower of cost or
market.

Marketable Equity Securities — Marketable equity securities available-for-sale are accounted for in
accordance with Statement of Financial Accounting Standards No. 115, “Accounting for Certain Investments in Debt
and Equity Securities” (“Statement 115”), and are classified accordingly at the time of purchase. We consider all our
available-for-sale securities as available for use in our current operations. All of our marketable equity securities are
classified as available-for-sale and are stated at fair value, with unrealized gains and losses, net of taxes, included as
a separate component of shareholders’ equity. Realized gains and losses from marketable equity securities
available-for-sale are determined using the specific identification method. In instances where a security is subject to
transfer restrictions, the value of the security is based primarily on the quoted price of the same security without
restriction but may be reduced by an amount estimated to reflect such restrictions. If an “other-than-temporary”
impairment is determined to exist, the difference between the value of the investment security recorded on the
financial statements and our current estimate of fair value is recognized as a charge to earnings in the period in
which the impairment is determined.

The cost basis of marketable equity securities available-for-sale, consisting primarily of shares of common
stock of AuthenTec, Inc. (“AuthenTec”), was $3.7 million and $11.5 million at July 3, 2009 and June 27, 2008,
respectively.

Selected Investments — Selected investments are investments in securities that do not have readily
determinable fair values. Selected investments are accounted for using the cost method of accounting and are
evaluated for impairment if cost exceeds fair value. The determination of fair value requires management to obtain
independent appraisals, or to estimate the value of the securities without an independent appraisal based upon
available information such as projected cash flows, comparable market prices of similar companies, recent
acquisitions of similar companies made in the marketplace and a review of the financial and market conditions of
the underlying company. In fiscal 2007, the “Non-operating income (loss)” line item in our Consolidated Statement
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NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

of Income included a write-down of $19.8 million related to our investment in Terion, Inc. (“Terion”) due to an
other-than-temporary impairment in the first quarter of fiscal 2007, and a $1.8 million gain in the third quarter of
fiscal 2007 resulting from proceeds received from Terion following Terion’s sale of substantially all of its assets on
January 10, 2007. As a result of our receipt of proceeds from Terion following the sale in fiscal 2007 as described
above, we did not have any selected investments at July 3, 2009 or June 27, 2008.

Fair Value of Financial Instruments — The carrying amounts reflected in our Consolidated Balance Sheet for
cash and cash equivalents, marketable equity securities available-for-sale, accounts receivable, non-current
receivables, notes receivable, accounts payable and short-term and long-term debt approximate their fair values. Fair
values for long-term debt are based primarily on quoted market prices for those or similar instruments. A discussion
of fair values for our derivative financial instruments is included under the caption “Financial Instruments and Risk
Management” in this Note 1: Significant Accounting Policies.

Accounts Receivable — We record receivables at net realizable value and they do not bear interest. This value
includes an allowance for estimated uncollectible accounts to reflect any loss anticipated on the accounts receivable
balances which is charged to the provision for doubtful accounts. We calculate this allowance based on our history
of write-offs, level of past due accounts and economic status of the customers. We consider a receivable delinquent
if it is unpaid after the term of the related invoice has expired. Write-offs are recorded at the time a customer
receivable is deemed uncollectible. See Note 5: Receivables for additional information regarding accounts
receivable.

Inventories — Inventories are valued at the lower of cost (determined by average and first-in, first-out
methods) or market. We regularly review inventory quantities on hand and record a provision for excess and
obsolete inventory based primarily on our estimated forecast of product demand and production requirements. See
Note 6: Inventories for additional information regarding inventories.

Property, Plant and Equipment — Property, plant and equipment are carried on the basis of cost.
Depreciation of buildings, machinery and equipment is computed by the straight-line and accelerated methods. The
estimated useful lives of buildings generally range between 3 and 45 years. The estimated useful lives of machinery
and equipment generally range between 2 and 10 years. Software capitalized for internal use is accounted for in
accordance with the American Institute of Certified Public Accountants (“AICPA”) Statement of Position 98-1,
“Accounting for the Costs of Computer Software Developed or Obtained for Internal Use” (“SOP 98-17).
Amortization of internal-use software begins when the software is put into service and is based on the expected
useful life of the software. The useful lives over which we amortize internal-use software generally range between 2
and 7 years. See Note 7: Property, Plant and Equipment for additional information regarding property, plant and
equipment.

Goodwill and Indefinite-Lived Intangible Assets — In accordance with Statement of Financial Accounting
Standards No. 142, “Goodwill and Other Intangible Assets” (“Statement 142”), goodwill and indefinite-lived
intangible assets are not amortized. Under the provisions of Statement 142, we are required to perform annual (or
under certain circumstances, more frequent) impairment tests of our goodwill and indefinite-lived intangible assets.
We test indefinite-lived intangible assets for impairment by comparing their fair value (determined by forecasting
future cash flows) against their carrying value. We test goodwill for impairment using a two-step process. The first
step is to identify potential impairment by comparing the fair value of each of our reporting units, which we define
as our business segments, with its net book value, including goodwill, adjusted for allocations of corporate assets
and liabilities as appropriate. If the fair value of a reporting unit exceeds its adjusted net book value, goodwill of the
reporting unit is considered not impaired and the second step of the impairment test is unnecessary. If the adjusted
net book value of a reporting unit exceeds its fair value, the second step of the goodwill impairment test compares
the implied fair value of the reporting unit’s goodwill with the carrying amount of that goodwill. If the carrying
amount of the reporting unit’s goodwill exceeds the implied fair value of that goodwill, an impairment loss is
recognized in an amount equal to that excess. The implied fair value of goodwill is determined in the same manner
as the amount of goodwill recognized in a business combination. The fair value of the reporting unit is allocated to
all of the assets and liabilities of that unit, including any unrecognized intangible assets, as if the reporting unit had
been acquired in a business combination and the fair value of the reporting unit was the purchase price paid to
acquire the reporting unit. See Note 8: Goodwill, Note 9: Intangible Assets and Note 22: Impairment of Goodwill
and Other Long-Lived Assets for additional information regarding goodwill and intangible assets, including goodwill
and intangible asset impairment charges recorded in fiscal 2009.
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Long-Lived Assets, Including Finite-Lived Intangible Assets — Long-lived assets, including finite-lived
intangible assets, are amortized on a straight-line basis over their useful lives. We assess the recoverability of the
carrying value of our long-lived assets, including intangible assets with finite useful lives, whenever events or
changes in circumstances indicate the carrying amount of the assets may not be recoverable. We evaluate the
recoverability of such assets based upon the expectations of undiscounted cash flows from such assets. If the sum of
the expected future undiscounted cash flows were less than the carrying amount of the asset, a loss would be
recognized for the difference between the fair value and the carrying amount. See Note 7: Property, Plant and
Equipment, Note 9: Intangible Assets and Note 22: Impairment of Goodwill and Other Long-Lived Assets for
additional information regarding long-lived assets and intangible assets, including impairment charges recorded in
fiscal 2009.

Capitalized Software to Be Sold, Leased or Otherwise Marketed — Capitalized software to be sold, leased
or otherwise marketed is accounted for in accordance with Statement of Financial Accounting Standards No. 86,
“Accounting for the Costs of Computer Software to Be Sold, Leased, or Otherwise Marketed” (“‘Statement 867).
Costs incurred to acquire or create a computer software product are expensed when incurred as research and
development until technological feasibility has been established for the product, at which point such costs are
capitalized. Technological feasibility is normally established upon completion of a detailed program design.
Capitalization of computer software costs ceases when the product is available for general release to customers.
Costs of reproduction, documentation, training materials, physical packaging, maintenance and customer support are
charged to cost of products sold as incurred. Capitalized software is evaluated for impairment periodically by
comparing the unamortized capitalized costs of a computer software product to the net realizable value of that
product. In the fourth quarter of fiscal 2009, we recorded a $24.4 million write-down of capitalized software in our
Broadcast Communications segment based on current market conditions that have resulted in reduced levels of
capital expenditures, including demand for Broadcast Communications’ software products. See Note 22: Impairment
of Goodwill and Other Long-Lived Assets for additional information regarding impairment charges recorded in fiscal
2009. In the third quarter of fiscal 2007, we recorded an $18.9 million write-down of capitalized software in our
Broadcast Communications segment. The write-down was a result of management’s decision to discontinue an
automation software development effort. These write-downs are included in the “Engineering, selling and
administrative expenses” line item in our Consolidated Statement of Income.

Capitalized software accounted for under Statement 86 had a net carrying value of $22.4 million at July 3,
2009 and $42.3 million at June 27, 2008. Total amortization expense related to these capitalized software amounts
for fiscal 2009, 2008 and 2007 was $4.7 million, $3.8 million and $1.8 million, respectively. The annual
amortization of capitalized software costs is the greater of the amount computed using (a) the ratio that current
gross revenues for a product bear to the total of current and anticipated future gross revenues for that product or
(b) the straight-line method over the remaining estimated economic life of the product. Based on this policy, the
useful lives over which we amortize costs of computer software to be sold, leased or otherwise marketed range from
three years to seven years. Amortization commences when the product is available for general release to customers.
The capitalized costs, net of accumulated amortization, are reflected in the “Other non-current assets” line item in
our Consolidated Balance Sheet. The amortization of capitalized software is included in the “Cost of product sales”
line item in our Consolidated Statement of Income.

Other Assets and Liabilities — No current assets other than those already set forth in the line items in our
Consolidated Balance Sheet exceeded 5 percent of our total current assets as of July 3, 2009 or June 27, 2008. No
assets within the “Other non-current assets” line item in our Consolidated Balance Sheet exceeded 5 percent of total
assets as of July 3, 2009 or June 27, 2008. No accrued liabilities or expenses within the “Other accrued items” or
“Other long-term liabilities” line items in our Consolidated Balance Sheet exceeded 5 percent of our total current
liabilities or total liabilities, respectively, as of July 3, 2009 or June 27, 2008. Also, see the caption
“Reclassifications” in this Note 1: Significant Accounting Policies for additional information regarding other assets
and liabilities.

Income Taxes — We follow the liability method of accounting for income taxes. We record the estimated
future tax effects of temporary differences between the tax basis of assets and liabilities and amounts reported in our
Consolidated Balance Sheet, as well as operating loss and tax credit carryforwards. We follow very specific and
detailed guidelines in each tax jurisdiction regarding the recoverability of any tax assets recorded on the balance
sheet and provide necessary valuation allowances as required. We regularly review our deferred tax assets for
recoverability based on historical taxable income, projected future taxable income, the expected timing of the
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reversals of existing temporary differences and tax planning strategies. See Note 23: Income Taxes for additional
information regarding income taxes.

Warranties — On development and production contract sales in our Government Communications Systems and
RF Communications segments, the value or price of our warranty is generally included in the contract and funded
by the customer. A provision for warranties is built into the estimated program costs when determining the profit
rate to accrue when applying the cost-to-cost percentage-of-completion revenue recognition method. Warranty costs,
as incurred, are charged to the specific program’s cost, and both revenue and cost are recognized at that time.
Factors that affect the estimated program cost for warranties include terms of the contract, complexity of the
delivered product or service, number of installed units, historical experience and management’s judgment regarding
anticipated rates of warranty claims and cost per claim.

On product sales in our RF Communications, Broadcast Communications and Government Communications
Systems segments, we provide for future warranty costs upon product delivery. The specific terms and conditions of
those warranties vary depending upon the product sold, customer and country in which we do business. In the case
of products sold by us, our warranties start from the shipment, delivery or customer acceptance date and continue as
follows:

Segment Warranty Periods
RF Communications One to twelve years
Broadcast Communications One to five years
Government Communications Systems One year

Because our products are manufactured, in many cases, to customer specifications and their acceptance is based
on meeting those specifications, we historically have experienced minimal warranty costs. Factors that affect our
warranty liability include the number of installed units, historical experience and management’s judgment regarding
anticipated rates of warranty claims and cost per claim. We assess the adequacy of our recorded warranty liabilities
every quarter and make adjustments to the liability as necessary.

Automation software products sold by our Broadcast Communications segment generally carry a 90-day
warranty from the date of shipment. Our liability under these warranties is either to provide a corrected copy of any
portion of the software found not to be in substantial compliance with the specifications or, if we are unable to do
s0, to provide a full refund.

Software license agreements and sales contracts for products in our Broadcast Communications segment
generally include provisions for indemnifying customers against certain specified liabilities should that segment’s
products infringe certain intellectual property rights of third parties. Certain of our Broadcast Communications
transmission systems customers have notified us of potential claims against us based on these standard
indemnification provisions included in sales contracts between us and these customers. These indemnification claims
arise from litigation brought by a third-party patent licensing company asserting alleged technology rights against
these customers. We are cooperating with these customers in efforts to mitigate their litigation exposure. To date, we
have not incurred material costs as a result of such indemnification and have not accrued any liabilities related to
such obligations in our Consolidated Financial Statements. See Note 10: Accrued Warranties for additional
information regarding warranties.

Foreign Currency Translation — The functional currency for most international subsidiaries is the local
currency. Assets and liabilities are translated at current rates of exchange and income and expense items are
translated at the weighted average exchange rate for the year. The resulting translation adjustments are recorded as a
separate component of shareholders’ equity.

Stock Options and Other Share-Based Compensation — In accordance with Statement of Financial
Accounting Standards No. 123(R), “Share-Based Payment” (“Statement 123R”), we measure compensation cost for
all share-based payments (including employee stock options) at fair value and recognize cost over the vesting
period. It is our policy to issue shares when options are exercised. We have also repurchased shares of our common
stock to offset the dilutive effect of shares issued under our stock incentive plans. See Note 14: Stock Options and
Other Share-Based Compensation for additional information regarding share-based compensation.

Restructuring Costs — In accordance with Statement of Financial Accounting Standards No. 146, “Accounting
for Costs Associated with Exit or Disposal Activities” (“Statement 146”), we record restructuring charges for sales
or terminations of product lines, closures or relocations of business activities, changes in management structure, and
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fundamental reorganizations that affect the nature and focus of operations. Such costs include one-time termination
benefits, contract termination costs and costs to consolidate facilities or relocate employees. We record these charges
at their fair value when incurred. In cases where employees are required to render service until they are terminated
in order to receive the termination benefits and will be retained beyond the minimum retention period, we record the
expense ratably over the future service period. These charges are included as a component of the “Engineering,
selling and administrative expenses” line item in our Consolidated Statement of Income.

During the fourth quarter of fiscal 2009, due to the global economic slowdown, pressure on Department of
Defense (“DoD”) spending, and contract delays, we announced a number of cost-reduction actions across our
business segments and at our corporate headquarters. In accordance with Statement 146, we recorded charges, net of
government cost reimbursement, of $17.8 million for severance and other employee-related exit costs and
$4.5 million related to consolidation of facilities. As of the end of fiscal 2009, we have recorded liabilities
associated with these restructuring activities of $26.5 million, of which the majority will be paid within the next
twelve months.

Revenue Recognition — Our segments have the following revenue recognition policies:

Government Communications Systems segment: Revenue in our Government Communications Systems
segment primarily relates to development and production contracts. Revenue and anticipated profits under
development and production contracts are recorded on a percentage-of-completion basis, generally using the
cost-to-cost method of accounting where sales and profits are recorded based on the ratio of costs incurred to
estimated total costs at completion. Recognition of profit on development and production fixed-price contracts
requires estimates of: the total contract value; the total cost at completion; and the measurement of progress towards
completion. Revenue and profits on cost-reimbursable contracts are recognized as allowable costs are incurred on
the contract, and become billable to the customer, in an amount equal to the allowable costs plus the profit on those
costs.

Contracts are combined when specific aggregation criteria stated in AICPA’s Statement of Position No. 81-1,
“Accounting for Performance of Construction-Type and Certain Production-Type Contracts” (“SOP 81-17) are met.
Criteria generally include closely interrelated activities performed for a single customer within the same economic
environment. Contracts generally are not segmented. If contracts are segmented, we have determined that they meet
the segmenting criteria stated in SOP 81-1. Amounts representing contract change orders, claims or other items are
included in sales only when they can be reliably estimated and realization is probable. Incentives or penalties and
awards applicable to performance on contracts are considered in estimating sales and profit rates and are recorded
when there is sufficient information to assess anticipated contract performance. Incentive provisions, which increase
earnings based solely on a single significant event, are generally not recognized until the event occurs. When
adjustments in contract value or estimated costs are determined, any changes from prior estimates are reflected in
earnings in the current period. Anticipated losses on contracts or programs in progress are charged to earnings when
identified.

This segment also has revenue from product sales other than development and production contracts and revenue
from service arrangements, which are recognized when persuasive evidence of an arrangement exists, the fee is
fixed or determinable, collection is probable, delivery of a product has occurred, and title has transferred or services
have been rendered. Further, if an arrangement other than a development and production contract requires the
delivery or performance of multiple deliverables or elements under a bundled sale, we determine whether the
individual elements represent “separate units of accounting” under the requirements of Emerging Issues Task Force
Issue 00-21, “Multiple-Deliverable Revenue Arrangements” (“EITF 00-217). If the separate elements meet the
requirements listed in EITF 00-21, we recognize the revenue associated with each element separately and contract
revenue is allocated among elements based on relative fair value. If the elements within a bundled sale are not
considered separate units of accounting, the delivery of an individual element is considered not to have occurred if
there are undelivered elements that are essential to the functionality. Unearned income on service contracts is
amortized by the straight-line method over the term of the contracts. Also, if contractual obligations related to
customer acceptance exist, revenue is not recognized for a product or service unless these obligations are satisfied.

RF Communications segment: Revenue in our RF Communications segment primarily relates to product and
services sales. Revenue recognition from development and production contracts and product and services sales
follows the same policies as stated under our Government Communications Systems segment’s revenue recognition
policy above except that our RF Communications segment also uses the units-of-delivery method of accounting as
well as the cost-to-cost method of accounting for production contracts that call for the delivery of larger quantities
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of products. Under the units-of-delivery method, sales and profits are recorded based on the ratio of actual units
delivered to estimated total units to be delivered under the contract.

Broadcast Communications segment: Revenue in our Broadcast Communications segment primarily relates to
product and services sales and software licenses. Revenue recognition from development and production contracts
and product and services sales follows the same policies as stated under our Government Communications Systems
segment’s revenue recognition policy above. This segment derives a portion of its revenue from the licensing of
software with multi-year maintenance arrangements. The amount of revenue allocated to undelivered elements under
these bundled software licenses is based on the vendor-specific objective evidence of fair value for those elements
using the residual method. Under the residual method, the total fair value of the undelivered elements, as indicated
by vendor-specific objective evidence, is recorded as unearned, and the difference between the total arrangement fee
and the amount recorded as unearned for the undelivered elements is recognized as revenue related to delivered
elements. Unearned revenue due to undelivered elements is recognized ratably on a straight-line basis over the
maintenance agreement. In the case of software products for which we sell term-based licenses including multi-year
maintenance agreements, but do not have vendor-specific objective evidence on the undelivered element, the entire
arrangement is recognized ratably on a straight-line basis over the term of the license.

Other: Royalty income is included as a component of the “Non-operating income (loss)” line item in our
Consolidated Statement of Income and is recognized on the basis of terms specified in contractual agreements.
Shipping and handling fees billed to customers are included in the “Revenue from product sales” line item in our
Consolidated Statement of Income and the associated costs are included in the “Cost of product sales” line item in
our Consolidated Statement of Income. Also, we record taxes collected from customers and remitted to
governmental authorities on a net basis in that they are excluded from revenues.

Retirement Benefits — As of July 3, 2009, we provide retirement benefits to substantially all U.S.-based
employees primarily through a defined contribution retirement plan having matching and savings elements.
Contributions by us to the retirement plan are based on employees’ savings with no other funding requirements.
Fiscal 2007 retirement plans included a profit sharing component of $38.4 million. We may make additional
contributions to the retirement plan at our discretion. Retirement benefits also include an unfunded limited
healthcare plan for U.S.-based retirees and employees on long-term disability. We accrue the estimated cost of these
medical benefits, which are not material, during an employee’s active service life.

Retirement plan expenses amounted to $31.9 million in fiscal 2009, $33.2 million in fiscal 2008 and
$81.1 million in fiscal 2007. Fiscal 2009 and 2008 profit sharing under our performance reward plan is recorded as
compensation expense.

Environmental Expenditures — We capitalize environmental expenditures that increase the life or efficiency
of property or that reduce or prevent environmental contamination. We accrue environmental expenses resulting
from existing conditions that relate to past operations when the costs are probable and reasonably estimable.

We are named as a potentially responsible party at 14 sites where future liabilities could exist. These sites include
2 sites owned by us, 8 sites associated with our former graphics or semiconductor locations and 4 treatment or
disposal sites not owned by us that contain hazardous substances allegedly attributable to us from past operations.
Additionally, future liabilities could exist at 7 sites acquired by us as part of our acquisition of the Tyco Electronics
wireless systems business. Based on an assessment of relevant factors, we have estimated that our discounted liability
under the Comprehensive Environmental Response, Compensation and Liability Act (commonly known as the
“Superfund Act”) and other environmental statutes and regulations for identified sites, using a 6.5 percent discount
rate, is approximately $6.3 million. The current portion of this liability is included in the “Other accrued items” line
item and the non-current portion is included in the “Other long-term liabilities” line item in our Consolidated Balance
Sheet. The expected aggregate undiscounted amount that will be incurred over the next 15 to 20 years (depending on
the number of years for each site) is approximately $9.1 million. The expected payments for the next five years are:
fiscal 2010 — $1.0 million; fiscal 2011 — $1.3 million; fiscal 2012 — $0.8 million; fiscal 2013 — $0.7 million;
fiscal 2014 — $0.8 million; and the aggregate amount thereafter is approximately $4.5 million. The relevant factors we
considered in estimating our potential liabilities under the Superfund Act and other environmental statutes and
regulations include cost-sharing agreements with other parties and the potential indemnification from successor and
predecessor owners of these sites. We do not believe that uncertainties with respect to these relevant factors would
materially affect our potential liability under the Superfund Act and other environmental statutes and regulations.

Financial Guarantees and Commercial Commitments — Guarantees are contingent commitments issued to
guarantee the performance of a customer to a third party in borrowing arrangements, such as commercial paper
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issuances, bond financings and similar transactions. At July 3, 2009, there are no such contingent commitments, nor
are any guarantees accrued for in our Consolidated Balance Sheet.

We have entered into commercial commitments in the normal course of business including surety bonds,
standby letter of credit agreements and other arrangements with financial institutions and customers primarily
relating to the guarantee of future performance on certain contracts to provide products and services to customers
and to obtain insurance policies with our insurance carriers. At July 3, 2009, we had total commercial commitments,
including debt and performance guarantees, of $537.4 million.

Financial Instruments and Risk Management — In the normal course of doing business, we are exposed to
global market risks, including the effect of changes in foreign currency exchange rates. We use derivative instruments
to manage our exposure to such risks and formally document all relationships between hedging instruments and
hedged items, as well as the risk-management objective and strategy for undertaking hedge transactions. Statement of
Financial Accounting Standards No. 133, “Accounting for Derivative Instruments and Hedging Activities” (“Statement
133”) requires us to recognize all derivatives in our Consolidated Balance Sheet at fair value. Derivatives that are not
hedges must be adjusted to fair value through income. If the derivative is a hedge, depending on the nature of the
hedge, changes in the fair value of the derivative are either offset against the change in fair value of assets, liabilities
or firm commitments through earnings or recognized in other comprehensive income until the hedged item is
recognized in earnings. The ineffective portion of a derivative’s change in fair value is immediately recognized in
earnings. We do not hold or issue derivatives for trading purposes. See Note 19: Derivative Instruments and Hedging
Activities for additional information regarding our use of derivative instruments.

Net Income Per Share — Net income per share is based upon the weighted average number of common and
common equivalent shares outstanding during each year. See Note 15: Income From Continuing Operations
Per Diluted Share for additional information regarding net income per share.

Reclassifications — Certain prior-year amounts have been reclassified in our Consolidated Financial Statements
to conform with current-year classifications. These reclassifications include:

* Reclassifying $5.8 million and $63.1 million of investments associated with our non-qualified deferred
compensation plans from the “Compensation and benefits” line item to the “Other current assets” and “Other
non-current assets” line items, respectively, in our Consolidated Balance Sheet;

* Reclassifying $58.6 million of obligations to pay benefits under our non-qualified deferred compensation
plans from the “Compensation and benefits” line item to the “Other long-term liabilities” line item in our
Consolidated Balance Sheet; and

* Reclassifying $14.1 million of advance payments on extended warranty contracts from the “Advanced
payments and unearned income” line item to the “Other long-term liabilities” line item in our Consolidated
Balance Sheet.

NOTE 2: ACCOUNTING CHANGES OR RECENT ACCOUNTING PRONOUNCEMENTS

In June 2006, the FASB issued FASB Interpretation No. 48, “Accounting for Uncertainty in Income Taxes — an
Interpretation of FASB Statement 109” (“FIN 48”), which sets out a consistent framework for preparers to use to
determine the appropriate level of tax reserves to maintain for uncertain tax positions. This interpretation of
Statement of Financial Accounting Standards No. 109, “Accounting for Income Taxes” (“Statement 109”) uses a
two-step approach wherein a tax benefit is recognized if a position is more likely than not to be sustained. The
amount of the benefit to be recognized is the largest amount that has a greater than 50 percent likelihood of being
ultimately sustained. FIN 48 also sets out disclosure requirements to enhance transparency of an entity’s tax
reserves. We implemented FIN 48 effective June 30, 2007, which was the beginning of our fiscal 2008. See
Note 23: Income Taxes for information regarding the impact on our financial position of implementing FIN 48.

In September 2006, the FASB issued Statement of Financial Accounting Standards No. 158, “Employers’
Accounting for Defined Benefit Pension and Other Postretirement Plans” (“Statement 158), which amends FASB
Statements No. 87, “Employers’ Accounting for Pensions;” No. 88, “Employers’ Accounting for Settlements and
Curtailments of Defined Benefit Pension Plans and for Termination Benefits;” No. 106, “Employers’ Accounting for
Postretirement Benefits Other Than Pensions;” and No. 132(R), “Employers’ Disclosures about Pension and Other
Postretirement Benefits.” In the fourth quarter of fiscal 2007, we adopted the portion of Statement 158 that requires
the recognition and disclosure of the overfunded or underfunded status of a defined benefit postretirement plan as an
asset or liability as described in our Annual Report on Form 10-K for our fiscal year ended June 29, 2007.
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Statement 158 also requires an employer to measure the funded status of a plan as of the date of the employer’s
year-end balance sheet, with limited exceptions. This portion of Statement 158 is effective for fiscal years ending
after December 15, 2008, which for us was fiscal 2009 (which ended July 3, 2009). In the fourth quarter of fiscal
2009, we adopted the portion of Statement 158 that requires an employer to measure the funded status of a plan as
of the date of the employer’s year-end balance sheet. Certain of our plans had measurement dates that did not
coincide with our fiscal year end and thus we were required to change their measurement dates in fiscal 2009. The
change in measurement dates did not materially impact our financial position, results of operations or cash flows.

In September 2006, the FASB issued Statement of Financial Accounting Standards No. 157, “Fair Value
Measurements” (“Statement 157”). Statement 157 defines fair value, establishes a framework for measuring fair
value in generally accepted accounting principles, and expands disclosures about fair value measurements.
Statement 157 applies under other accounting pronouncements that require fair value measurement in which the
FASB concluded that fair value was the relevant measurement, but does not require any new fair value
measurements. In February 2008, the FASB issued FASB Staff Position (“FSP”’) No. FAS 157-2, “Effective Date of
FASB Statement No. 1577 (“FSP FAS 157-2”), which defers the effective date of Statement 157 for nonfinancial
assets and nonfinancial liabilities, except for items that are recognized or disclosed at fair value in the financial
statements on a recurring basis (at least annually), to fiscal years beginning after November 15, 2008, which for us
is our fiscal 2010. We adopted Statement 157 in the first quarter of fiscal 2009 and there was no impact to our
financial position, results of operations or cash flows. In accordance with FSP FAS 157-2, we elected to defer until
fiscal 2010 the adoption of Statement 157 for nonfinancial assets (including items such as goodwill, other intangible
assets and long-lived assets) and nonfinancial liabilities, except for items that are recognized or disclosed at fair
value in the financial statements on a recurring basis (at least annually). We do not currently anticipate that the
adoption of Statement 157 for nonfinancial assets and nonfinancial liabilities will materially impact our financial
position, results of operations or cash flows. See Note 24: Fair Value Measurements for disclosures required by
Statement 157.

In February 2007, the FASB issued Statement of Financial Accounting Standards No. 159, “The Fair Value
Option for Financial Assets and Financial Liabilities” (“Statement 1597). Statement 159 allows companies to
voluntarily choose, at specified election dates, to measure many financial assets and financial liabilities at fair value
(the “fair value option”). The election is made on an instrument-by-instrument basis and is irrevocable. If the fair
value option is elected for an instrument, all unrealized gains or losses in fair value for that instrument shall be
reported in earnings at each subsequent reporting date. We adopted Statement 159 in the first quarter of fiscal 2009
but have not elected the fair value option for any eligible financial instruments as of July 3, 2009.

In December 2007, the FASB issued Statement of Financial Accounting Standards No. 141 (revised 2007),
“Business Combinations” (“Statement 141R”). Statement 141R requires that, upon a business combination, the
acquired assets, assumed liabilities, contractual contingencies and contingent liabilities be recognized and measured
at their fair value at the acquisition date. Statement 141R also requires that acquisition-related costs be recognized
separately from the acquisition and expensed as incurred. In addition, Statement 141R requires that acquired
in-process research and development be measured at fair value and capitalized as an indefinite-lived intangible asset,
and it is therefore not subject to amortization until the project is completed or abandoned. Statement 141R also
requires that changes in deferred tax asset valuation allowances and acquired income tax uncertainties that are
recognized after the measurement period be recognized in income tax expense. Statement 141R is to be applied
prospectively to business combinations for which the acquisition date is on or after the beginning of the first annual
reporting period beginning on or after December 15, 2008, which for us is our fiscal 2010, which started on July 4,
2009. While adoption of Statement 141R is not expected to materially impact our financial position, results of
operations or cash flows directly, Statement 141R is expected to have a significant effect on the accounting for any
acquisitions we make subsequent to July 3, 2009.

In March 2008, the FASB issued Statement of Financial Accounting Standards No. 161, “Disclosures about
Derivative Instruments and Hedging Activities — an amendment of FASB Statement No. 133” (“Statement 1617).
Statement 161 applies to all derivative instruments, including bifurcated derivative instruments (and to nonderivative
instruments that are designated and qualify as hedging instruments pursuant to paragraphs 37 and 42 of
Statement 133) and related hedged items accounted for under Statement 133. Statement 161 amends and expands
the disclosure requirements of Statement 133 to provide greater transparency as to (a) how and why an entity uses
derivative instruments, (b) how derivative instruments and related hedged items are accounted for under Statement
133 and its related interpretations, and (c) how derivative instruments and related hedged items affect an entity’s
financial position, results of operations and cash flows. To meet those objectives, Statement 161 requires qualitative
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disclosures about objectives and strategies for using derivatives, quantitative disclosures about the volume of
derivative activity and fair value amounts of, and gains and losses on, derivative instruments including location of
such amounts in the consolidated financial statements, and disclosures about credit-risk-related contingent features in
derivative agreements. We adopted Statement 161 in the third quarter of fiscal 2009, and there was no impact to our
financial position, results of operations or cash flows. See Note 19: Derivative Instruments and Hedging Activities
for disclosures required by Statement 161.

In April 2008, the FASB issued FSP No. FAS 142-3, “Determining the Useful Life of Intangible Assets” (“FSP
FAS 142-3”). FSP FAS 142-3 amends the factors that must be considered in developing renewal or extension
assumptions used to determine the useful life of recognized intangible assets accounted for pursuant to
Statement 142. FSP FAS 142-3 amends Statement 142 to require an entity to consider its own historical experience
in renewing or extending similar arrangements, regardless of whether those arrangements have explicit renewal or
extension provisions. In the absence of such experience, FSP FAS 142-3 requires an entity to consider assumptions
that market participants would use (consistent with the highest and best use of the asset by market participants),
adjusted for entity-specific factors. FSP FAS 142-3 also requires incremental disclosures for renewable intangible
assets. FSP FAS 142-3 is effective for fiscal years beginning after December 15, 2008, which for us is our fiscal
2010, which started on July 4, 2009. FSP FAS 142-3 is to be applied prospectively to intangible assets acquired
after the effective date, and the incremental disclosure requirements for renewable intangible assets are to be applied
prospectively to all intangible assets recognized as of, and subsequent to, the effective date. While adoption of FSP
FAS 142-3 is not expected to materially impact our financial position, results of operations or cash flows directly,
the effect of FSP FAS 142-3 on the accounting for any acquisitions we make subsequent to July 3, 2009 will depend
on the facts and circumstances of those acquisitions.

In June 2008, the FASB issued FSP No. Emerging Issues Task Force (“EITF”) 03-6-1, “Determining Whether
Instruments Granted in Share-Based Payment Transactions Are Participating Securities” (“FSP EITF 03-6-1"). FSP
EITF 03-6-1 states that unvested share-based payment awards that contain rights to receive nonforfeitable dividends
or dividend equivalents (whether paid or unpaid) are participating securities and, accordingly, should be included in
the two-class method of calculating earnings per share (“EPS”) under Statement of Financial Accounting Standards
No. 128, “Earnings per Share.” FSP EITF 03-6-1 also includes guidance on allocating earnings pursuant to the
two-class method. FSP EITF 03-6-1 is effective for fiscal years beginning after December 15, 2008, which for us is
our fiscal 2010. All prior-period EPS data presented (including interim financial statements, summaries of earnings,
and selected financial data) shall be adjusted retrospectively. We do not currently anticipate that the implementation
of FSP EITF 03-6-1 will materially impact our financial position, results of operations or cash flows.

In April 2009, the FASB issued FSP No. FAS 141R-1, “Accounting for Assets Acquired and Liabilities
Assumed in a Business Combination That Arise from Contingencies” (“FSP FAS 141R-1"). Under FSP
FAS 141R-1, assets and liabilities arising from contingencies in a business combination are to be recognized at fair
value at the acquisition date if the acquisition-date fair value can be determined during the measurement period. In
cases where acquisition-date fair values cannot be determined during the measurement period, an asset or liability
shall be recognized at the acquisition date at amounts based on guidance in Statement of Financial Accounting
Standards No. 5, “Accounting for Contingencies” and FASB Interpretation No. 14, “Reasonable Estimation of the
Amount of a Loss” if certain other criteria are met. FSP FAS 141R-1 also expands the disclosure requirements of
Statement 141R to provide additional information about business combination-related contingencies in footnotes
describing business combinations. FSP FAS 141R-1 is effective for business combinations for which the acquisition
date is on or after the beginning of the first annual reporting period beginning on or after December 15, 2008, which
for us is our fiscal 2010, which started on July 4, 2009. While adoption of FSP FAS 141R-1 is not expected to
materially impact our financial position, results of operations or cash flows directly, FSP FAS 141R-1 may have a
significant effect on the accounting for any acquisitions we make subsequent to July 3, 2009.

In April 2009, the FASB issued FSP No. FAS 107-1 and APB 28-1, “Interim Disclosures about Fair Value of
Financial Instruments” (“FSP FAS 107-17). FSP FAS 107-1 extends the annual disclosure requirements of Statement
of Financial Accounting Standards No. 107, “Disclosures about Fair Value of Financial Instruments” (“‘Statement
107”) to interim reporting periods. Statement 107 requires disclosures of the fair value of all financial instruments
(whether recognized or not in the statement of financial position), except for those specifically listed in paragraph 8
of Statement 107, when practicable to do so. In addition, FSP FAS 107-1 requires fair value information disclosed
in the notes to financial statements to be presented together with the related carrying amount of the financial
instruments in a form that clearly distinguishes between assets and liabilities and indicates how the carrying
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amounts relate to what is reported on the statement of financial position. An entity must also disclose the methods
and significant assumptions used to estimate the fair value of the financial instruments and describe any changes in
these methods and significant assumptions. FSP FAS 107-1 is effective for interim reporting periods ending after
June 15, 2009, which for us is the first quarter of our fiscal 2010. We do not currently anticipate that the
implementation of FSP FAS 107-1 will materially impact our financial position, results of operations or cash flows.

In May 2009, the FASB issued Statement of Financial Accounting Standards No. 165, “Subsequent Events”
(“Statement 165”). Statement 165 is intended to establish general standards of accounting for, and disclosure of,
events that occur after the balance sheet date but before financial statements are issued, in the case of public
entities. Specifically, Statement 165 sets forth the period after the balance sheet date during which management of a
reporting entity should evaluate events or transactions that may occur for potential recognition or disclosure in the
financial statements, the circumstances under which an entity should recognize events or transactions occurring after
the balance sheet date in its financial statements, and the disclosures that an entity should make about events or
transactions that occurred after the balance sheet date. Statement 165 is effective for interim or annual reporting
periods ending after June 15, 2009, which for us was fiscal 2009 (which ended July 3, 2009). We adopted Statement
165 in the fourth quarter of fiscal 2009, and have evaluated any subsequent events through the date of filing of this
Report (August 31, 2009), and there was no impact to our financial position, results of operations or cash flows.

In June 2009, the FASB issued Statement of Financial Accounting Standards No. 168, “The FASB Accounting
Standards Codification™ and the Hierarchy of Generally Accepted Accounting Principles — a replacement of FASB
Statement No. 162” (“Statement 168”). Statement 168 replaces Statement of Financial Accounting Standards
No. 162, “The Hierarchy of Generally Accepted Accounting Principles” and establishes only two levels of
U.S. generally accepted accounting principles (“GAAP”): authoritative and nonauthoritative. The FASB Accounting
Standards Codification™ (the “Codification”) will become the source of authoritative U.S. accounting principles
recognized by the FASB to be applied by nongovernmental entities in the preparation of financial statements in
conformity with GAAP, except for rules and interpretive releases of the Securities and Exchange Commission
(“SEC”), which continue to be sources of authoritative GAAP for SEC registrants. All nongrandfathered, non-SEC
accounting literature not included in the Codification will become nonauthoritative. Statement 168 is effective for
interim and annual reporting periods ending after September 15, 2009, which for us is the first quarter of our fiscal
2010, at which time we will begin using the new guidelines and numbering system prescribed by the Codification
when referring to GAAP. As the Codification is not intended to change existing GAAP for public entities, we do not
currently anticipate that the implementation of Statement 168 will materially impact our financial position, results of
operations or cash flows.

NOTE 3: DISCONTINUED OPERATIONS

On March 31, 2009, we announced that our Board of Directors approved the Spin-off of all the shares of
HSTX owned by us to our shareholders. On May 27, 2009, we completed the Spin-off through the distribution of
our ownership of approximately 56 percent of the outstanding shares of HSTX in the form of a taxable pro rata
dividend to our shareholders. Each of our shareholders received approximately 0.248418 of a share of HSTX
Class A common stock for each share of our common stock such shareholder held as of 5:30 p.m. Eastern Time on
May 13, 2009, the record date for the Spin-off. The distribution ratio was based on the number of shares of HSTX
Class B common stock owned by us, which we exchanged for an equal number of shares of HSTX Class A
common stock prior to the distribution in order to effect the Spin-off, divided by the number of shares of our
common stock and common stock equivalents outstanding on the record date. Our shareholders of record on the
record date received cash in lieu of any fraction of a HSTX share that they would have otherwise received in the
Spin-off. In aggregate, we distributed 32,913,377 shares of HSTX Class A common stock to our shareholders. Based
upon the $5.26 per share closing price for the HSTX Class A common stock on the NASDAQ Global Market on
May 26, 2009, the day prior to the date of the distribution, the aggregate market value of the shares distributed was
$173.1 million. In accordance with Statement 144, our historical financial results have been restated to account for
HSTX as discontinued operations for all periods presented in this Report.

Prior to the Spin-off of HSTX, as of the end of the second quarter of fiscal 2009, based on the current global
economic environment and the decline of the market capitalization of HSTX, we performed an interim review for
impairment of HSTX’s goodwill and its other indefinite-lived intangible assets, consisting solely of the Stratex trade
name. To test for potential impairment of HSTX’s goodwill, we determined the fair value of HSTX based on
projected discounted cash flows and market-based multiples applied to sales and earnings. The results indicated an
impairment of goodwill because the current carrying value of the segment exceeded its fair value. We then allocated
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this fair value to HSTX’s underlying assets and liabilities to determine the implied fair value of goodwill, resulting
in a $279.0 million charge to write down all of HSTX’s goodwill. We determined the fair value of the Stratex trade
name by performing a projected discounted cash flow analysis based on the relief-from-royalty approach, resulting
in a $22.0 million charge to write down a majority of the carrying value of the Stratex trade name. Substantially all
of the goodwill and the Stratex trade name were recorded in connection with the combination of Stratex and our
Microwave Communications Division in January 2007.

Summarized financial information for our discontinued operations is as follows:

2009 2008 2007
(In millions)

Revenue from product sales and services . . ...................... $ 594.6 $718.4 $508.0
Income (loss) before income taxes and minority interest. .. .......... $(340.8) $(29.0) $142.7
Income taxes. . ... oot i i e (33.6) 12.5 (20.0)
Minority interest in discontinued operations. . .. .................. 162.5 7.2 10.5
Income (loss) from discontinued operations . .. ................... (211.9) 9.3) 133.2
Loss on the disposition of discontinued operations, including income tax

expense of $11.1million . . ........ .. .. ... ... . .. . . (62.6) — —
Discontinued operations, net of income taxes. . ................... $(274.5) $ (9.3) $133.2
CUITENE ASSELS . . . vttt et e e e et e e e e et e e $ — $442.2
Total assets . . . oo — 947.9
Current liabilities ... ......... i — 195.4
Total liabilities . ... ...... . . — 196.6
Minority interest in discontinued operations. .. ................... — 330.3
Net assets of discontinued operations. . .. ....................... — 421.0

Unless otherwise specified, the information set forth in the other Notes relates solely to our continuing
operations.

NOTE 4: BUSINESS COMBINATIONS
During fiscal 2009 we made the following significant acquisition:

* Acquisition of Tyco Electronics Wireless Systems Business. On May 29, 2009, we a